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ry accelerates Convalescence, 
i restores Energy and Vitality; 
PF and for over sixty years 
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FELLOWS MEDICAL MANUFACTURING CO.,Inc. 
26 Christopher Street, New York, U.S. A. 
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In 
Endometritis 
Vulvitis 
Cystitis 
Salpingitis 
Ovaritis 





IS OF SPECIAL SERVICE BY CAUSING, ON 
ACCOUNT OF ITS MARKED HYGROSCOPIC PROP- 
ERTY, AN ABUNDANT SEROUS TRANSUDATION 


NTIPHLOGISTINE with 

its 45% c.p. glycerine 

is also ideally adapted for the 
vaginal tampon, combining 
the much needed mechanical 
support with the prolonged 
glycerine action. Leading 
obstetricians and gyneco- 
logists know of its practical 
value in all those cases where 


prompt depletion is a para- 
mount consideration. Anti- 
phlogistine is antiseptic, non- 
irritating and by virtue of its 
thermogenetic potency can 
be reliéd upon to generate 
and maintain moist heat 
longer than any similar prep- 
aration now available to the 
medical profession. 


September, 1928 














Cc. P. Glycerine .. 


. .45.000% 


ANALYSIS: 

Essence of Menthol .. 0.002% 
Essence of Gaultheria 0.002% 
Essence of Eucalyptus 0.002% 
Mineral Clay 54.864% 


Our Booklet: ‘‘Pregnancy—fIts Signs and 
Complications,’’ together with sample 
gladly mailed to the physician 
Upon request 


THE DENVER CHEMICAL MFG. 
New York 


COMPANY - - - - 
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P TO the present time more than 

twenty thousand physicians have used 
Loeser’s Intravenous Solutions, and the 
number is steadily growing. 


This is because the technic of Intravenous 
Therapy offers no difficulties to the modern 
physician, yet gives him the advantages of 
closer control and more direct action for 
his medication. 


Perhaps you are not using Intravenous 
Therapy to its fullest extent, and would 
appreciate receiving clinical data and case 
reports which we have available. We will 
gladly send them upon receipt of the 
coupon, 


THE LOESER LABORATORY 
22 West 26th Street, New York City 








~ 
Gentlemen: 


Please send me current literature on Intrav- 
enous Therapy. 
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OF ALL Castor Oils TESTED 


laboratory report shows KELLOGG’S 
to be ONLY TASTELESS U.S. P. 
100% PURE Castor Oil! 


““Kellogg’s Tasteless Castor Oil meets all requirements of 
U.S.P.X. and represents a castor oil of high quality.” 
So writes one of New York’s best know Analytical and 
Consulting Chemists. 


However, he continues, “The sample, marked No. 2, con 
tains benzyl alcohol and is therefore adulterated and does 
not meet the requirements of U.S.P.X.” 


The ‘fact: that Kellogg's Tasteless Castor Oil is FREE FROM 
FLAVORING AGENTS, COLORING MATTER AND PRE- 
SERVATIVES virtually stamps Kellogg’s Tasteless, in the original 
bottles, as the only tasteless and odorless U.S.P., 100% pure Castor 
Oil on the market. Otherwise, it would be merely “concoction” 
Castor Oil. 


Due to their exclusive patented refining process, Spencer Kellogg 
& Sons, Inc., remove every trace of taste and odor and yet retain 
full strength and all medicinal values. (Patent No. 1,372,632— 
Granted March 22, 1921.) 


Kellogg’s Tasteless Castor Oil is the only tasteless castor oil in 
America actually bottled’ at the refinery, such procedure being 
necessary to insure full strength, colegiies purity, and tasteless 
and odorless qualities to the consumer. Kellogg’s Tasteless Castor 
Oil is bottled within six (6) hours after being crushed from the 
bean. 





Always specify—“KELLOGG’S ‘TASTELESS 
CASTOR OIL—U. S. P.,” sold only in 
original 3 oz. and 7 oz. bottles, which sell for 
25c and 50c the bottle. 


Kellogg’s Tasteless Castor Oil is never sold 
in bulk. 


National Dist.ibutors 


WALTER JANVIER, INC. 
417 CANAL STREET 
NEW YORK, N. Y. 
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VARICOSE VEINS 


are being most satisfactorily treated 
intravenously with Breon’s special 
package of Sodium Salicylate. 


SIMPLE procedure that puts in the hands of 
the intelligent general practitioner the means 
of completely overcoming varicose veins with- 

out the possible after-complications of operation. 
The effects are at least equal. 


Patients will accept the intravenous method, It 
does not interrupt their occupation, and the ex- 
pense of treatment is comparatively little. Dis- 
comfort, if any, is momentary. Restoration of 
strength and appearance of legs may be expected. 
Recurrences have not been observed. 


George A. Breon & Co. 


Kansas City, Missouri 





George A. Breon & Co. 


Gentlemen: 


Please send me full particulars in regard to 
Breon’s Special package of Sodium Salicylate 
for the treatment of Varicose Veins. 


PERMA sin'v isis Sioa coy cB WEN e eo kee Ss ... M.D. 


Mail 
|the 
Coupon 





Address. .... cocccceeces te psc debe vones 


Mail this coupon 
to any of the above addresses 


| 












319 W. 50th ST. 1018 S. WABASH AVE. 405 RHODES BLDG. 
NEW YORK CHICAGO ATLANTA 
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MERCUROCHROME 


220 SOLUBLE 


(Dibrom-oxymercuri- fluorescein) 


POTENCY. Proved by bacteriological studies and wide 
clinical experience to be a highly potent germicide when 
used in the different strength solutions suggested for var- 
ious purposes. Mercurochrome is used clinically in solu- 
tions as strong as 20 per cent., although the two -per 
cent. solution serves efficiently as a general antiseptic. 
When comparing bactericidal values, keep in mind that 
higher concentrations can be employed and that it is not 
necessary to limit the strength of solutions to 1 to 1000 
or less, as is the case with bichloride of mercury and many 
of the potent but irritating germicides. 

NOTE: A special booklet’ on the Bactericidal Activity of Mer- 

curochrome is available to all those interested in this subject. 

PENETRATION. It is easily demonstrated that Mercu- 
rochrome penetrates beneath the superficial surfaces in 
wounds and on mucous membranes. This penetration is, of 
course, most desirable, as it increases the field of germi- 
cidal activity and facilitates the sterilization of tissues 
beneath the surface. It also fixes the germicidal agent in 
the field, prevents it from being easily washed away and 
prolongs the aseptic period. 

NON-INJURIOUS TO TISSUES. Mercurochrome does 
not irritate, burn or injure human body tissues. It does 
not coagulate albumin nor does it precipitate proteins. 
These features make it permissible to use Mercurochrome 
with marked efficiency on even the most delicate mucous 
membranes, as evidenced by its extensive employment in 
the treatment of eye conditions. 


TOXICITY. Mercurochrome is used as an intravenous 
injection in dosages of 5 milligrams per kilogram of body 
weight. It is also given by mouth in dosages as high as 
12 grains per day. This indicates clearly that this germi- 
cide may be considered non-toxic in routine local applica- 
tions and that no serious results will follow the ingestion 
of the amount of solution usually at hand for general use. 


STAIN. Of course, Mercurochrome stains. The stain is 
one of the most valuable properties of Mercurochrome 
and was deliberately planned as a definite feature in its 
origination. It is the stain that distinguishes Mercuro- 
chrome from other germicides. It provides for demon- 
strable and marked penetration, fixes the antiseptic in the 
field and shows to what extent the germicide has been 
applied and thus insures an effective antiseptic treatment. 


Interesting literature on the clinical uses of 
Mercurochrome supplied on request 


HYNSON, WESTCOTT @& DUNNING - Baltimore Md. 
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A Manufacturer Advertises 
to Send Patients to Doctors 


{another lesson in “mass education”} 
By Harold S. Stevens 


rent facts which brought 
about this article, consider 
the following situation: 

1. Tens of thousands of phy- 
sicians in the United States with 
money invested in ultra-violet 
light equipment, with time in- 
vested in the study of ultra-violet 
treatment, and with considerable 
enthusiasm invested in the possi- 
bilities of ultra-violet as a factor 
in preventive medicine. 

2. Sudden splurges of mislead- 
ing “ultra-violet” advertising in 
publications read by the laity; 
“ultra-violet” lamps in drug-store 
windows; “ultra-violet” lamps a 
mail-order; a general rush to sell 
anything in the nature of a bright 
light, as a cheap, easy cure-all 
for home use. 

3. Extreme dissatisfaction to 
the physicians, A _ preventive 
medicine idea headed wrong. 

4. Nobody (seemingly) able to 
do anything about it. The physi- 
sician tongue-tied by tradition. 
Physicians’ societies tongue-tied 
by inertia. Medical columnists_a 
mere whisper amid the shouts of 
“ultra-violet” quackery. 


Bz diving into the cur- 


That was the situation when 
the Hanovia Chemical and Manu- 
facturing Company decided to 
enter the arena and advertise 
ultra-violet light in its true col- 
ors. They did so early in 1928. 
For several months advertise- 
ments written and paid for by 
them have been appearing in lay 
tae € ogo and thousands of 
ooklets have been distributed to 
the laity. 

It is important for physicians 
to notice this activity, der it 
shows them how it is possible 
for an organization, whether a 
manufacturer or a medical so- 
ciety, to advertise to a health 
audience without violating any 
ethical principles. It also shows 
just how much romance, if you 
want to call it that, there is in 
the story of preventive medi- 
cine, Advertisements may be 
written which are attractive, 
readable, forceful, and still truth- 
ful and unexaggerated. It sets a 
good example. 

_ The company’s purpose in do- 
ing this advertismg was both 
selfis i 


hh and unselfish. No business 
en- 


enterprise can ‘afford to be 


































tirely altruistic. The selfish pur- 
pose was fulfilled in this way: 

For twenty-three years the 
Hanovia company has been 
manufacturing light apparatus 
exclusively for use by physicians 
and hospitals. It has never ad- 
vertised or sold to the public. 
The company has always believed 
that the -ultra-violet light was 
unfit as a home remedy without 
guidance. That guidance should 
obviously come from the qualified 
physician, 
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As the company developed and 
improved its apparatus from time 
to time, these improvements were 
advertised to the profession, and 
only to the profession. In this 
way, eonfidence and good will 
were built up and the company 
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enjoyed its fair quota of sales. 
hen came the intrusion of 


“ultra-violet” quackery. Patients 
were misled into buying all sorts 
of devices, which, while emitting 
plenty of candlepower, had little 
or no therapeutic value, (Which 
was perhaps a good thing.) Pa- 
tients went to their barbers or 
their gymnasium instructors for 
“ultra-violet.” All this discour- 
aged Fg Seng = Why, they felt, 
should they invest in valuable 
apparatus with the public being 













“ee wie — 


5 Came 


siown ta be paren ularly. llective, 


ofsaaces | This is a 
te : reproduction 
of one of the 

Hanovia 


messages... 


ad it aba ass dangerons T, 

thet 0 9 ome suet % 
Aad sted 65 109 Gop abe fll, gpetiecrntaty 

trey of tie arse Pee ae of pret ein 


ae 
Met 
Dent pee olf end 


IF tom nnpocean, 








The Magazine for Parents Iuly 
ga POR ae “Fy 





so extensively hoodwinked as to 
the true meaning of ultra-violet 
light? 

In other words, the same in- 
fluence that hurt the physician’s 
practice also hurt the company’s 
prestige as a growing business 

















re) ization. 

n fighting the physician’s bat- 
tle, they would be fighting their 
own battle, too. So they started 
a campaign ‘to destroy miscon- 
ceptions and to send patients to 
the physician for ultra-violet 
treatment or instruction. 

That was their selfish motive, 
if it can be called that. 

But at the same time, a far 
broader purpose was seen. If, 
thought the company’s exécu- 





Messages 
like these, 
broadcast 

to millions 
will occupy 
an important 
place in 

the future of 
preventive 
medicine. 

















tives, the physician or his society 

will not advertise the story of 
reventive medicine to the pub- 
ic, then let us, as manufacturers, 

do it 

Such educational advertising 
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had been done only a very few 
times before. How a large life 
insurance company is doiny it has 
already been described in MEpI- 
cAL Economics. They decided to 
join these pioneers in the move- 
ment for “mass education through 
paid space.” They could talk on 
ultra-violet; = some da 
the maker of anti-toxins woul 
tell his story, and more and more 
nomena leaders would follo 
sui : 


fay eye 


inviahbetulera-vinket rays of 9. 
» bave, Beene dion ered 10 bem 


ot the vomost mmporuaice te he lth, 5 eae 


They. ate res¢nticl to our’ well: 
being Lacking’ them 2 , 
we lose vitahry, bourne 
bin-hleode ficherie® > 


\ 
in eucigy, balf-ative, 
halbethcent, easy viet, 
tims to disease. 


And must of usc’ tack 
them. We! ure Kierally 
stayed for suwfighr, 

Pot tier nyse tial itr 


Eventually, such a movement 
would be bound to overcome the 
malicious pro da of quack- 
ery. For the time being the Han- 
ovia advertising must certainly 
(Turn to Page 61) 





Striking 
example of 
“modernistic” 
furniture in 
the physician’s 
office. 

The owner 

of this office 
designed 

his own 
bookcases. 





An Olffice- 
Furnishing Budget 


By Lucy D. Taylor 


axiom the statement that a 

doctor’s office should be 
clean, neat and wholly attractive. 
Immediately come the questions: 
“How much will it cost?” and 
“Can I afford it?” 

To be certain that you get the 
best advice obtainable, I have 
succeeded in persuading Miss 
Ethel Reeve, a former vice-pres- 
ident of the Decorators’ Club and 
one of our most widely known 
decorators, to make a number of 
concrete suggestions from which 
many general conclusions may be 
drawn. These suggestions will 
be embodied in the three articles 
following this one. 

Briefly summarized, the situa- 


S UPPOSE we accept as an 


tion is always individual, depend- 
ing upon the character of the doc- 
tor’s clientele and the impression 





10 


he has to make. .Those who are 
beginning should be just as care- 
ful within the limits of their 
budget—as the most successful 
men with large practice. No 
makeshift is possible for these 
qualities. 

For the sake of brevity I am 
assuming in this article an aver- 
age condition—which we ll 
know never exists! But I am also 
assuming that we are bright 
enough to draw general conclu- 
sions from it in order to establish 
a background of practical think- 
ing for the consideration of Miss 
Reeve’s suggestions in the next 
three articles. 

Given New York City condi- 
tions, ordinary success, and rooms 
similar to those shown in the dia- 
gram, the normal budget for 
proper furnishing cannot well be 
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less than $2,500. There are 
many successful men who would 
pay much more. There are many 
younger men who could not pay 
nearly as much. And _ this 
amount can be lowered apprecia- 
bly still. keeping in mind our 
axiom. How to do it and what 
these cuts involve are explained 
in the following text. 


We have in this case a typical 
office found in cities large or 
. The reception room is a 
gloomy place with one window 
that opens upon a dark wall. The 
doctor’s consulting room has the 
light and faces the street. It is 
not difficult to picture the effect 
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But just as one often buys a 
Ford long before he achieves a 
Buick, and a Buick before he 
achieves a Cadillac, so our doctor 
may get a useful and attractive 
result with less expensive furni- 
ture of fair quality and appear- 
ance. The differences are likely 
to lie in the quality of the wood 
itself, the quality of the finish, 
the refinement of the forms— 
shape, proportion, and ornamen- 
tal detail. Color, therefore, will 
be relied upon in this less expen- 
sive room, to cover up many de- 
ficiencies in materials and forms. 
The arrangement could easily be 
practically identical. 


_ This is Miss Taylor’s second article. Her first (in the 
issue of May, 1928) gave expression to what is in the 
mind of all too many patients, namely, why can’t physi- 
cians’ offices be more cheerful! Perhaps the obvious an- 
swer is: “because it costs more than I can afford.” A 
cheerful atmosphere, however, is worth all it costs, and 
here are two practical budgets, neither of which is excess- 


ively high. 


The author is a well-known specialist in interior 
decoration, a lecturer in the Metropolitan Museum, and 
contributor to House Beautiful. More articles on office 
decoration and coening will appear in later issues of 
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of dusty drably curtains and Mis- 
sion furniture under these condi- 
tions. They are scarcely to be 
called cheerful. 


The first thought is “charac- 
ter.” Furniture, to have any 
particular character, is, in these 
days, a noticeable item of ex- 
pense. Labor and skillful design 
must be paid for just as accur- 
acy in instruments must be paid 
for. The sever would provide 
a good quality of furniture that 
would be to the office what a 
good suit of clothes is to its own- 
er. Not extravagant furnishing 
—just sound simple material that 
is intrinsically good and that will 
stand reasonable wear. 





Therefore, I am showing you 
the general lay-out and, under 
Budget One and Budget Two, 
giving you a general idea of var- 
lations that may be effected by 
means of a different quality of 
furnishings. I have purposely 
refrained from specific descri 
tion as wide latitude is possible 
within the range given and these 

oints will be discussed later. 

oth budgets, however, allow for 
cheerful, attractive results, if but 
a moderate amount of care and 
good taste is used. 

In my mggerted budgets, I 
have not considered the technical 
equipment of the examining or 

(Turn to Page 41) 
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Everybody’s Business 


E live by the hour un- 
\ \ ) der a hand-to-mouth 

policy, taking up only 
those problems that are forced 
upon our attention by the emer- 
gencies of the moment. Nearly 
all ‘of our advances have been 
made under the urge of dire 
necessity. We seldom go in for 


the best if we can manage to get 


along fairly well with the worst. 

Just as our easy-going fore- 
fathers were satisfied with nar- 
row, croked streets, so are we 
content to endure the horrors of 
smoke, noise, traffic congestion 
and countless other evils, know- 
ing full well that such nuisances 
could be largely eliminated. 

In the light of such facts it is 
futile to attempt to build up any- 
thing more than a general picture 
of the future. It is not knowl- 
edge we lack, but rather the will 
and energy necessary for the ex- 
ecution of our plans. Hundreds 
of important betterments could 
be brought to speedy realization. 
But we may be sure that no ac- 
tion toward this end will be taken 
until necessity arises. 

It is the human element that 
now looms as the chief threat to 
our hopes for a superior civiliza- 
tion. Our rate of material ad- 
vance has completely outstripped 
our biological progress. Our me- 
chanical achievements have sur- 
passed our comprehension. We 
think penny thoughts while trying 
to handle dollar ideas. Nowhere 
is there any marked tendency on 
the part of people to plan beyond 








By Floyd W. Parsons 


the needs of the immediate mo- 
ment. 

We are flooded with fantastic 
forecasts of the life that’s com- 
ing. These visions cover every- 
thing from colleges to airships, 
and from religion to machinery. 
But we may well regard with 
skepticism a large part of this 
prophecy. It is true that the 
heat in the earth is thirty million 
times greater than that stored in 
all of our coal seams, but doubt- 
less it will be there untapped 
when our children’s children are 
getting their supply of heat from 
the bituminous coal beds that still 
lie in abundance under our feet. 
Research has proved the practi- 
cability of producing synthetic 
foods in huge factories. But as 
man now uses only one two-hun- 
dredth of the earth’s total yearly 
food supply, it will be genera- 
tions before the farm will give 
“es to the factory. 

nteresting stories can be writ- 
ten to show the many advan- 
tages that will result from revo- 
lutionary changes in practice. 
But although we become enthu- 
siastic over such discussions, ex- 
perience has shown that the econ- 
omic aspects of such proposals do 
not appeal to our work-a-day 
world until some revision -of cur- 
rent methods becomes urgent. 

Nothing could be more logical 
than the pleas for reforestation. 
But we refused to budge in this 
matter until the wood problem in 
























certain regions became so acute 
as to threaten industry. The de- 
velopment of oil shale, commer- 
cial aeronautics and all else will 
follow this same road. 

If we were really smart, it 
would be our policy to plan the 
course of life and industry years 
ahead. But we are simple crea- 
tures of impulse, easily influenced 
by things dramatic. That is why 
we listen to the | talk about 
“giant airplanes’ which we pic- 
ture as soon threading the air and 
crossing the oceans in every con- 
ceivable direction. 

_ If we were given more to orig- 
inal thought, we would under- 
stand already that aviation has 
definite limits. One horsepower 








“ 


will support and propel at a rea- 
sonable speed a maximum gross 
weight of 25 pounds, and no one 
is likely to effect any material 
increase in the total weight that 
can be carried per unit of power. 
What progress we have so far 
made has Besa almost entirely in 
a reduction in engine weight. 
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from the top.” 


(Photo by Ewing 
Galloway) 
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Do not misunderstand my 
point. It is practically certain 
that aircraft will play a leading 
role among modes of conveyance 
in the future. But the type of 
vehicle that will serve our needs 
will be the airship—not the air- 
plane. Old rules fail in the field 
of air travel. Increased efficiency 
does not go with increased size. 
The dirigible increases in effec- 
tiveness as the size increases, but 
the airplane ceases to be an air- 
plane the moment the engine 
stops. Volume has nothing to do 
with the supporting force or with 
the total carrying capacity. The 
only advantage of the big plane 
lies in the fact that no larger 
flying crew is necessary for the 


eee.We are content to witness a breeding 
of our race from the lower levels rather than - 





large machine than for the small 
one. 

So it becomes evident that safe 
and economical will be 
realized slowly and without the 
spectacular features that now set 
the crowds to cheering. The air- 
ship floats in its own medium just 

. (Turn to Page 65) 
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Clinical reports on the treatment of Hay Fever and 
Asthma now i 


. . How important is 


the spectogram in the 
purchase of an _ 
ultra-violet lamp P 


A spectogram shows only the quality of 
ultra-violet transmitted—not the quan- 
tity, not the intensity. And for thera- 
peutic purposes, the quantity is of the 
utmost importance. 

You know it is wise to use a good quality of oil 
i EL pilledies rien pon eunenteahelie 
So it is with ultra-violet. Tet Gres Alpine Sun 





And that is one great reason that physicians general pre yaa’ pore NF Speo 
for years have insisted on having the Wasowa 
spar Lamp. Hanovia Lamps ce both cific application 
necessary quality and nd quantity of ultra-violet rays, and produce them at the 
greatest efficiency—at the pvest cost. Pe ‘. 
— clinical literature, e ially regarding Hay Fever and Asthma, is avail- 
le. The coupon below will it to you promptly. 


ALPINE SUN LAMP 


~Hanovia CHEemicau & MANuFACTURING Company Dept.C4 

Chestnut Street & N. J. R. R. Avenue, Newark, N. J. 

Gentlemen: Please furnish me, without obligation, repzints of your authorita- 
tive papers upon the use of quartz light in the treatment Of 
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Our Clinic— 





and How It Operates 


By Frederick C. Smith, M.D. 
Marion, Ohio 


story of the Frederick C. 
Smith Clinic, how it originat- 
ed, what sort of a community it 


Lex been asked to tell the 


serves, how it operates, and 
what its results have been. 
The first question, namely, 


the origin, is answered simply 
by saying that it was the sim- 
ple, logical outgrowth of a sin- 
gle man’s practice. It was a 
practical step up, rather than 
an experiment. A’ point had 
been reached where both the 
quarters and available time of a 
one-man practice were over- 
taxed. A pathological labora- 
tory had already been in oper- 
ation for some time in connec- 
tion with this practice, and was 
in charge of an experienced 
technician formerly of the Uni- 
versity Krankenhaus in Frank- 
furt, Germany. 


Two years ago the decision 
came to enlarge. The _ small 
building which had been used as 
an office was remodelled and en- 
larged to its present size. A De- 
partment of Urology was imme- 
diately added, and the clinic be- 
came an actuality. Later we add- 
ed an Eye, Ear, Nose and Throat 
Department. 

The project was individually 
financed, the building and equip- 
ment belonging entirely to the 
founder. The building is valued 
at $40,000 and the equipment at 
$35,000. 

A word about the community 
in which we operate. 

Marion, Ohio, is a city of 35,- 
000 inhabitants. it is located 
in the center of the state in a 
splendid farming section, sur- 
rounded by numerous smaller 
cities and villages within a radius 
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of twenty-five miles. Marion is 
provided with several main line 
railroads. It is 45 miles north of 
Columbus, the nearest location of 
other clinics. We estimate that 
with the surrounding territory, 
our clinic can serve a population 
of 300,000. It is already draw- 
ing heavily from several adjoin- 
ing counties. 

Marion itself is a thriving little 
industrial city, the home of the 
Marion Steam Shovel Company 
and other smaller manufacturers. 
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We keep complete and compre- 
hensive records of cases. 
Ninety per cent of all deaths are 
autopsied”and microscopic studies 
made of the diseased tissues. Also 
all surgical specimens are sec- 
tioned and studied. 

All equipment is of the best 
Our waiting-room is both pleasant 
and comfortable. Our institution 
is small, but we are making an 
effort to give the people the best 
possible service. There is a mu- 
tual benefit and stimulus to the 
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At the present time our group 
consists of Dr. Everett L. Brad- 
ley, in charge of the Urolo 
Department; Dr. Frederick P. 
Schenk in charge of the Eye, 
Ear, Nose and Throat Depart- 
ment, and myself, in charge of 
the Department of General Med- 
icine and Surgery. 





Secome room 
Predericm C. Smith Clinse 


doctors in their close association. 
course we endeavor to 
learn something of the financial 
standing and ability to pay of the 
people who expect credit. I can 
not say that we have found an 
absolutely satisfactory method of 
collection. Perhaps we have not 
(Turn to Page 17) 
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paid enough attention to that end. 
At any rate, we find that both 
voluntarily and otherwise we 
must do a certain proportion of 
work gratis. 

We simply have the same prob- 
lem as the individual practitioner, 
on a larger scale: a certain pro- 
portion of dead-beats, and a cer- 
tain proportion of patients who 
mean to pay, but are unable to. 

The clinic is open for work 
every day in the week except 
Sunday, from eight to six, and on 
Monday, Wednesday and Satur- 


coe evenings from seven to nine. 
Other hours can be arranged by 
appointment. Telephone calls at 
hours when the clinic is closed 
can only be received at the res- 


idences of the physicians. How- 
ever, we expect very soon to have 
a full-time service at the clinic. 
The project is as yet too young 
to determine whether it is a finan- 
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cial success. Our main idea in 
establishing the clinic was not to 
make money, though of course a 
certain amount of financial suc- 
cess must attend it if it is to con- 
tinue. We have always felt that 
the same time and effort expend- 
ed in other work than medicine 
would no oubt make .more 
money. : 

However, we are interested in 
medicine and its advancement 
along scientific lines. The scope 
of medicine is so broad that no 
individual can cover the whole 


The sterilizing 
and X-ray 
rooms in the 
Smith Clinic. 


(More illus- 
trations to this 
article appear 
in the 
rotogravure 
sections.) 


field, but must limit his endeavors 

certain lines of. work in 
order to become proficient. Then 
again, each man in his special 
work is somewhat dependent up- 
on those in other lines. The real 
condition of a case is often a sort 
of composite picture of the find- 
ings in the different departments 

(Turn to Page 71) 
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From the therapeutic 


Carbon Are any desired therapeutic 


light may be secured 


Turoucs selection among the sev- 
eral different types of Eveready 
National Therapeutic Carbors, not 
only sunlight, but ary desired 
therapeutic light can be obtained 
from a single therapeutic arc 
lamp. : 
This offers the physician and 
hospital the greatest possible vari- 
ety of light treatmert with mini- 
mum expenditure for equipment. 
The carbons are quickly inter- 
changeable, produce the desired 
light on turning a switch, without 
any warming-up process. The 
therapeutic carbon are provides 
the maximum useful intensities at 


~~ 


A growing body of literature 
proves the remarkable efficacy 
of the carbon are. A bibliography 
is included in our booklet on 
Eveready National Therapeutic 
Carbons, which also describes 
the type of light produced by 
each. 

A booklet has been prepared re- 
ferring to authoritative works on 
typical medical uses of the Carbon 
Arc. This as well as other literature 
describing the quality ard other 
characteristics of Eveready Na- 
tional Therapeutic Carbors will be 
sent to physicians and hospitals 
upon request. 

Eveready National 





relatively low power cost. 
No excessive starting 
currert is 


the carbons are polished, 





(National 
Th P te Cash 


Therapeutic Carbons 
are sold by arc lamp 
makers and physicians’ 








they are clean to handle. 





supply houses. 


NATIONAL CARBON CO., Inc., C‘eveland, Ohio—San Francisco, Cal. 


Unit of Union Carbide UCC] and Carbon Corporation 






































ie Loctor 
and his 
Investments 


By Merryle Stanley Rukeyser 





What shall I do with my money? Give me a plan, an 
investment prescription, not just theories? This is the 

eternal cry of the physician-investor, and here is the reply 
of Merryle Stanley Rukeyser, financial editor of MEDI- 
CAL ECONOMICS, in his tenth article. 


laymen in the field of in- age, have twenty thousand dol- 
vestment finance and ac- lars deposited in banks, about 
coming are more interested in three thousand in building and 
the end of financial independence, loan and about three thousand 
than in the means. This yearn- ———. bills which I haven’t 
ing for results is reflected in a collected. My salary varies from 
vast number of communications six to twelve thousand a year 
received from inquiring physi- ss on coal demand, as I 
cians, many of whom express a am employed by a large coal 
desire for a definite prescription, company here. I have no debts; 
as specific and unqualified as the my equipment being all clear. 
recommendation of quinine for “I would be pleased if you 
malarial fever. would suggest a financial pro- 
A reader of MEDICAL EcoNoM- gram for me for the next seven 
Ics, who resides. in a country or eight years. By that time I 
center in Pennsylvania, writes: trust I shall be in the city.” 
“I would be greatly pleased if Investment must not only be 
you would outline a financial sound, but also suitable for the 
program for me for the next few individual, The aged person, for 
years. I read your Common Sense éxample, wants income primarily. 
of Money and Investments and The young man without depend. 
Financial Advice to a Young ents is in better position to fore- 
Man. They certain ft. contain a f° a e current return in the 
lot of good advice, but I would hope of long term future appre- 
like something more specific fer ciation of princi 
my particular case. An eight year program is sub- 
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P HYSICIANS are, of course, “I am a single man, 35 years cf 
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Who Would Trade in a Snook? 


An extract from a report by 
a Victor representative, fol- 
lowing his call on one of the 
largest clinics in the country: 

“I just returned from 
——-—clinic and find the 
Snook Transformer that 
was installed in 1924grind- 
ing out as strongly as ever. 
On Tuesday they ran two 
hundred chests, which 
called for four hundred 
expcsures. 

“I want to call your 
special attention to their 
100 M. A. Coolidge Tube 
which they have been 
using on their Snook ma- 
chine not quite a month. 
Radiographs of 3695 pa- 
tients, or a total of 7308 
exposures, were made with 
this tube and it is still 
going strong.” 

To give such consistent ser- 
vice a machine must be cor- 
rect in design. 


FEW months ago a Victor representa. 
tive called on a physician who for 
several years had been using a Snook ma- 
chine in his completely equipped X-ray 
laboratory. 

This physician, being successful both pro- 
fessionally and financially, had come to the 
conclusion that inasmuch as he turns in 
his auto every other year or so, to get the 
advantages of the latest model, it was high 
time he turned in his Snook for the same 
treason. The idea was soon dispelled, how- 
ever, when the doctor was informed that 
even though he had purchased his Snook 
ten years ago, it would be equal to all de- 
mands of present-day technic in radio- 
graphic diagnosis. 

The Snook stands alone in this respect, 
and users in all parts of the world attest 
to the economy of their original purchase, 
also to the advantages in having a machine 
with which they can produce radiographic 
results second to none, and continue to do 
so consistently, 

There is only one SNOOK! 
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ject to revision. Investment fi- 
nance is still an inexact science, 
and some of the investment 
drugs, such as General Motors or 
Polish bonds, are subject to fre- 
uent check-ups to make sure 
they retain their potency. More- 
over, the financial patient him- 
self may change, and he should 
return to his financial counsellor 
for a new checkup at least once 
a year. The periodic health ex- 
amination has an analogy in the 
field of investments. The investor 
should make an annual audit of 
his portfolio of securities and 
should also periodically reexam- 
ine his own investment needs in 
the light of changing family con- 
ditions. 

In the case under considera- 


UUUETNUSUSUEUCRLCUOEOUEUOETAELUTOAAOAEEUOUEOEPAADE OST 


“...A_ single man of 
thirty-five should place 
emphasis on possibilities 
of future growth and ac- 
cordingly should seek 
companies directed by 
Superior management, 
which are awake to the 
opportunities for indus- 
trial research and prog- 
ress... For investment of 
current incomes, it is 
best to accumulate funds 
in the savings bank until 
round amounts are avail- 





tion, the doctor has a dispropor- 
tionate amount of his total estate 
in the bank. It is one step better 
than keeping his resources in his 
sock, but it does not involve 
taking full advantage of- his 
opportunities. The doctor should 
immediately reduce his commer- 
cial bank balance—his checking 
account—to about $500, and place 
another $500 in the savings bank 
as a secondary cash reserve for 
emergencies, such as an opera- 


ion. 
That will leave a capital sum 
of about $19,000 to be invested. 
The doctor has not yet availed 
himself of the facilities of that 
eat instrumentality of popular 
thrift, the mutual life insurance 
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company. Single and without 
dependents, he at present 

no indemnity against the 

of premature death. If his status 
were not to change, he would be 
interested only in building up an 
estate to protect his own old age. 
Ordinary insurance would not be 
the best means of attaining this 


end. 

If the doctor is uncertain whe- 
ther he will ever have depend- 
ents, he can hedge with an en- 
dowment insurance policy, which 
is a compromise between protec- 
tion against death and pure sav- 
ing. He should take out a twenty 





year endowment $10,000 policy, 
which will yield him $10,000 in 
cash at the age of 55 if he sur- 
vives. At this age it will cost him 
about $51.91 per thousand gross. 
Dividends will reduce average 
yearly payment to about $35.58 
per thousand. 

In his present state, the doc- 
tor is primarily concerned with 
assuring himself an income in his 
old age, The surest way of guar- 
anteeing against poverty in old 
age is to buy a lump sum annuity 
in a good life insurance company. 
A non-refund annuity, beginning 
at the age of 60 and paying 
ace sou, onald now be se- 
cured by a single payment of 
$11,748. aiecssca 

The doctor can enlarge this in- 
come for the future by also 
taking out a deferred annuity, 
which becomes payable at the 
age of 65, for which he will have 
to pay $160.20 annually for the 
next 29 years: According to this 
contract, he would receive $100 a 
month for life beginning at the 


.ege of 65. 


(Turn to Page 47) 
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Note What the Victor | 
Electrocardiograph | 
is Doing in One Clinic | 


A recent observation of activities in the heart clinic of one of the 
largest institutions in the country brought out the following facts: 








One hundred sixty-five heart tracings were taken during 

the week of this observation. On one of the days, within 

a period of one hour and fifteen minutes, the operator 
recorded the heart tracings of twenty-six patients. 


This clinic, one of the larg- 
est in the country, used the 
Victor Electrocardiograph on 
all these patients. If the simpli- 
fied method with the Victor 
instrument, making possible 
the convenience and saving 
of time in handling patients, 
sacrificed in any respect what- 
soever in the quality of the | 
cardiogram, this institution 
could not afford to even con- 
sider it. 


Entirely new principles in 
design have contributed to 
the simplification of operation 
and more reliable results with 
theVictor Electrocardiograph. 
Actual comparison with any 
other instrument in the world 
will prove convincing —espe- 
cially to cardiologists of expe- 
rience. ‘ 





CATALOG ON REQUEST 


VICTOR X-RAY CORPORATION 


Manufacturers of the Coolidge Tube Physical Therapy Apparatus, Electro» 
and complete intel X-Ray Apparatus ut cardiographs, and other Specialties 


2012 Jackson Boulevard Branches in all Principal Cities Chicago, Illinois, U.S.A. 
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Conservative New England 
Adopts the Credit Bureau 


Manchester, N. H., starts work with $17,000 worth 
of old accounts, and with 2,500 credit reports 
filed for reference 


By Warner A. Barton 


OR some time the Manches- 
ter Medical Association has 
been considering a plan 

whereby each member might 
benefit by the experience of the 
others along credit lines, and 
during the past year has organ- 
ized what is designated as the 
Physicians’ Service Bureau, under 
the direction of a committee ap- 
pointed by the association, and 
operated by a competent man- 


ager. 

The objects of the bureau are 
the reduction of losses caused by 
the extension of credit to unde- 
serving persons, and the collec- 
tion of delinquent accounts for 
its members. It isthe duty of the 
manager to receive from the 
members, classify, arrange and 
file, all possible information re- 
lative to the extension of credit, 
and to provide all members, from 
time to time, with credit reports 
based on the information thus ob- 
tained. 

To cover the necessary clerical 
expenses, a small fee is charged 
for admission, and at the present 
time the Bureau has enrolled 
about fifty percent of the mem- 
bers of the association. That is a 
very good showing, considering 
the short time it has been in op- 
eration. The members of the 


bureau are very enthusiastic over 
the results already attained. 
The first activity of the bureau 
is the prevention of undesirable 
credit risks. Up to now, more 
than 2500 credit reports have 





been filed, and it is in a position 
te furnish accurate credit in- 
formation relative to this city 
and the surrounding territory. 
All information gained by the 
bureau is confidential to its mem- 
bers and cannot be imparted to 
outsiders or commercial interests. 
Under no circumstances will the 
source of any information be di- 
vulged by the manager. Credit 
reports cover all cases to date of 
issue. 

The second function of the 
bureau is the collection of over- 
due accounts, and for this a small 
commission is charged. The sys- 
tem perfected has been produc- 
tive of satisfactory results. The 
bureau maintains correspondents 
throughout the United States and 
Canada, and the system for for- 
warding collections insures reli- 
able service to the members. It 
has recently established a letter 
service, relative to the collection 
of accounts, and it is proving 
most effective in getting results 
on some accounts considered 
among the hardest filed. 

During the past four months, 
accounts __ totalin $17,229.79 
have been received for collection. 
The majority of these were very 
old, many dating back to 1920, 
the parties having left the com- 
munity in many cases without 
leaving any address. Through the 
Bureau’s system of handling 
these cases a large number have | 
been located and satisfactory ad- 

(Turn to Page 41) 
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Reliable Digitalis Therapy 








ASED upon the satisfactory results* achieved in the 
New York Cardiac Clinics from the use of tablets 
of standardized powdered digitalis leaf we perfected 


(Whole Leaf) LEDERLE 





TABLETS DIGITALIS 


A study* of four lots of stand- 
ardized powdered leaf by Gotp 
and De Grarr gave no indica- 
tion of loss inclinicalefficiency 
during a period of three years. 

TheLeperte tablets contain 
all of the physiologically active 
substances of the whole digita- 
lis leaf. 

The Leperze tablets are 
standardized by the Cat 
Method of Hatcher. Uniform 
strength and activity 
and freedom from toxic 
substances are assured. 

Tablets possess 
advantages over li- 
quids in that they 


Supplied in packages of 100 
tablets (5 tubes of 20 each) 
in three sizes: 

¥ unit (34 grain) 

t unit (14 grain) 


2 units (3 grains) 


*Gold & De Graff, Jour. AMA., Mar. 31,'28. p.1016 


LEDERLE 


Pe, ° 
NEW YORK 


Lepeate Antrroxin LABORATORIES. 
y 52 Fifth Avenue, New York City 
i Without charge send me literature and a sample of 








insure accuracy of 





dosage and are con- 


State. 





venient to use. 





























Ethics and 


New Discoveries 


N Sheudan © akin 


PHYSICIAN in the West writes us that he is nursing 
A: grievance against “organized medicine.” He believes 

he sees a conspiracy to prevent him from realizing 
financially and professionally upon a certain therapeutic 
method of treatment, which he has originated and named, 
incidentally copyrighting the name. 


Although he is prepared to teach other physicians how 
to utilize this treatment, if they will go to his office fora 
short course, he complains that “organized medicine” has 
neither backed him in his enterprise, nor has welcomed him 
to the fold of the elect on the strength of his discovery. 
Hence his grievance! 


Of course, certain obvious questions come to mind. 


Has the doctor contributed scientific articles to local, 
county or state societies, tending to establish the merits of 
his treatment? Apparently not. 
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Now try yeast in its 
most convenient form 





YEASTONE 


A PURIFIED CONCENTRATED 
EXTRACT OF YEAST IN PILL FORM 


Constipation Acne Carbuncle | 
Malnutrition Run-down Condition > 


Literature and sample on request 





MERCK & CO. Inc. Rahway, N. J. 
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Has he built up a preponderant number of case records? 
Has he presented his method to the international agencies 
which are investigating and correlating all scientific inform- 
ation on the disease? These questions cannot be clearly 
answered in the affirmative. 


Doubtless the reason is that he did not want to run the 
risk of losing both the secret and its rewards. It is no crime 
to desire to profit from a new discovery. But each profes- 
sion has its ethics, arbitrary, perchance, but highly import- 
ant, and ethics, in a measure must determine just what the 
manner of reward shall be. Here, I think, is the real cause 
for this physician’s grievance, if he has one, rather than 
any possible animosity of “organized medicine.” 


The rewards of medicine do not come, by tradition, in 
the same way as the rewards of the inventor. A man learns 
that fact while he is a student of medicine. He is taught 
that faithful and skillful service to his clientele builds repu- 
tation. With professional preeminence comes financial re- 
ward. An important discovery, freely shared with one’s 
colleagues, is one of the surest ways to build reputation. 


The clergyman who is able to present an unusually effec- 
tive message which he can use in his important task of sav- 
ing souls, is hardly able to copyright that message and sell 
it at a good profit; but the advertising writer who devises a 
new form of telling an old story is often able to sell it at 
great advantage. 


The physician comes in somewhere between the two 
extremes. It is only upon a broad, secure reputation that he 
can expect to reach the financial heights, if such are import- 
ant to him. There are no ethical short cuts. 


This seems to be the answer, both to the physician in 
question, and to countless others who have found themselves 
in possession of new ideas, either methods of treatment or 
patentable devices. 


The situation is not the fault of “organized medicine” 
or of any one else. It is a part of the original scheme of 
things and quite inexorable. The only way to avoid it is to 
forsake medicine and frankly commercialize the “new dis- 
covery,” or else not to become a physician in the first place. . 


The layman can produce new ideas to his heart’s con- 
tent, sell them to whatever customer he can find and remain 
both ethical and opulent. 
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you can simplify the problem 
of nutrition with this effective 


health-food and digestant! 


Wtaltine 


PtAtwnN 


How often do your patients lag on 
the road to recovery because of in- 
ability to absorb proper nourishment? 

ow many times have you longed for 
some quick, effective way of building 
up their strength? 


When the delicate, digestive proc- 
esses are weakened or disarranged— 
when the call is for nourishment, and 
the system has trouble in absorbing it 
—DMaltine may be tried. 


Maltine is not only a _ valuable 
nutrient in itself, but an agent for 
the assimilation of starchy foods. It 
contains mineral salts, and soluble 
vegetable albuminoids—all highly im- 


portant in the growth of the bodily 
tissues. And tests show that it con- 
tains a high percentage of diastase, 
the active digestive agent which con- 
verts starch into sugar. 


Maltine is the only extract which 
combines in concentrated form the 
essential proteid elements of barley, 
wheat and oats. It mixes readily with 
milk, gruel, and similar foods, making 
them more palatable. it is always 
available, always dependable, always 
pure. 


As a nutrient, as a digestant—give 
Maltine, the standard product of a 
standard house. Every druggist has it. 


Rich in’ diastase 





























a 





Maltine Plain 
Malto-Yerbine 
Maltine Ferrated 
Maltine Malt Soup 


Maltine with Creosote 
Maltine with Cod 





Extract 


O 00 oOo 


Liver Oil 


Maltine with Cascara 


Sagrada 


Yur 


THE MALTINE COMPAN Y 
8th Avenue, 18th and 19th Streets 


We will gladly send you free samples of any 
of the Maltine products an 
‘“*The Maltine Preparations.’’ 
those which you desire: 


the booklet, 
Please check 
A9-2 


BROOKLYN, N.-¥. 


us 















HETHER or not one 
believes the medical 
problem in rural com- 


munities to be acute, one can- 
not fail to be at least mildly 
interested in the question, espe- 
cially so since the blame for the 
present condition is being placed 
upon the members of the medical 
profession and the medical school. 

The criticism heard almost in- 
variably is that of the young 
graduate who.would “rather 
starve in the city than get a 
tee in the country.” This is 
usually supplemented by taking a 
crack at the medical school, the 
A.M.A., and so on, concerning 
their standards and requirements 
for the training of graduates. 

I believe there is another side 
to this matter and one that de- 
serves attention. I will admit that 
one of the glories of the profes- 
sion has been its willingness to 
relieve suffering and await in 
silence the more material re- 
wards! But this is 1928. Medical 
service today demands money, 


and this is as true of the rural 
man es of his urban colleague. 
Take two lads of 18; and give 
each $10,000. The one decides on 
inve'ting in some commercial 
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enterprise. What is the first ques- 
tion put up to that boy? Isn’t it 
the question of “getting his 
money out of the business?” Or 
at least the guaranty of an ade- 
quate return for his investment? 

On the other hand, will $10,000 
take the other lad through three 
years of academic work, four of 
medicine and one of intern work? 
I expect it will and leave a little 
bit for a start, but I am not so 
sure of this. But with this money 
invested in an education, what 
chance has the man, should he 
enter rural practice, of “realizing 
an adequate return on his invest- 
ment?” This is looking at it from 
the purely business standpoint. 

I have made such statements 
many times in the presence of 
men who have replied: “Now 
when I started in my town in 
790!” Well, bless their souls, that’s 
just the point! We’re talki 
about the year 1928. In rura 
communities today the city 25 
miles away is nearer at all sea- 
sons of the year than was the 
town six miles distant 35 years 
ago. , 

It is human nature to make 
comparisons, Just because some 

(Turn to Page 36) 
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MILD 
but 
PERSUASIVE | 


Has it occurred to you that a prepara- 
| tion as mild and soothing on delicate 
mucous membrane as ALKALOL is, must 
have unusual physiologic balance, must 
“tune in” with Nature? For years physi- 
cians have successfully employed ALKA- 
LOL in treating the sensitive membrane 
of the eye and nose, which indicates its 
wide range of application where there is 
irritation or inflammation. 


ALKALOL due to its hypotonicity, 
elimination of irritants, proper saline and 
alkaline balance “helps the cell to help it- 
self”. It solves mucus, pus and other 
debris without overstimulating secretion 
or relaxing tissue. Try ALKALOL in your 
own eyes, nose or throat. 











ALKALOL Company Taunton, Mass. 


Alkalol Company 
Taunton, Mass. 


Gentlemen: Please send me a sample of ALKALOL. 


Dr. 
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This I Have Learned > 


About Collections 


By Alfred Hendrickson 
Business Manager, Sioux Falls Medical and Surgical Clinic 


OT long ago a physician in 
Nieastets invited his neigh- 

bors over to his home for a 
somewhat unusual occasion. He 
found it necessary to relegate 
some fifty thousand dollars worth 
of what he considered uncoliect- 
ible accounts to the collection 
grave-yard, and he celebrated the 
event by setting fire to them on 
the side walk in front of his 
office, in the presence of his in- 
vited friends and neighbors, who, 
by the way, were nearly all 
debtors. 

It is stated that statistics from 
the Department of Internal Rev- 
enue disclose the fact that only 
eight per-cent of the total num- 
ber of physicians in this country 
have an income large enough to 
warrant the payment of an in- 
come tax. 

It is unfortunate, to say the 
least, that the financial relation- 
ship which seems to exist be- 
tween the physician and patient 
is not on a more satisfactory 
basis. Indeed it is safe to say 
that in a large number of in- 
stances the situation is just as 
unsatisfactory to the patient as 
to the physician. In view of the 
fact, therefore, that ncither of 
the parties to the transaction is 
happy, nor evcn satisfied, it 
would seem that this phase of 
the physician’s practice is deserv- 
— sober thought. 

all transactions between 
mankind there is a consideration 
involved, implied or expressed. 
Whether the transaction repre- 
sents an exchange of some com- 
modity or a personal service, it 
is essential that both parties to 





the contract are satisfied in terms 
agreeable to their own view 
points. To this common experi- 
ence in human contact there is 
no exception. 

The public in general believe 
that the doctor is paid for every 
examination, dressing and treat- 
ment given, for every house-call 
made, and for every operation 
performed. The effect this im- 
pression has in the collection of 
accounts is a matter of divided 
opinion, The experience of the 
writer in the collection of physi- 
cian’s accounts in an amount re- 
presented by seven figures, is 
conclusively that it has a ten- 
dency to delay payment and in 
some instances actually evade 
payment. 

There are several reasons why 
medical finance is not on a more 
satisfactory basis. A discussion 
of this tremendously important 
phase of the practice of medicine, 
must here necessarily be limited, 
and can only point in a general 
way to a few of the more import- 
ant factors as they appear to the 
writer in order of their import- 
ance. 
In the first place, medical ser- 
vices today are greatly misunder- 
stood. The practice of medicine 
has changed during the past few 
years. The best mcthods of both 
diagnosis and treatment in vogue 
just a few years ago are in many 
instanccs entirely obsolete to-day. 
Unfortunately the patient is sel- 
dom informed of any progress or 
chanve in treatment. 

We all know that the medical 
profession has always been very 
reticent in giving the patient 
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The Value of Salts of 
O-IODOXYBENZOIC ACID 


in the treatment of 


ARTHRITIS 


is becoming increasingly evident. Some cases, it is 
true, do not respond to the treatment, but the percent- 
age of improvement is high, and dramatic results have 
been obtained in a number of cases where all other 
measures have failed. 


err I have used OXO-ATE errr. The intravenous or rec- 
intravenously with remarkable tal administration of the OXO- 
results.’ M. D., Birmingham, ATE must be wonderful if the 
Ala. OXO-ATE ‘‘B’’ administered 
> by mouth is any indication.’’ 
spf Oe I have used your prod- M. D., Utah. 

ae (OZO-ATE lh * ~~ paws This is the only medi- 
qual cases with great Satisfac- cation (OXO-ATE) we have 
tion.’’ M.D., Washington, D.C. found to be successful in treat- 
pi pee Cor I have used it (OXO- ing a case of chronic arthritis.’’ 


ATE) on one case of gonorrheal M. D., Los Angeles, Calif. 
arthritis with wonderful re- aS wake It (OXO-ATE ‘‘B’’) is 


sults’’..... M. D., Los An- all you claim for it, and 
geles, Calif. more.’’ M. D., Boston, Mass. 








Ammonium Ortho-Iodoxybenzoate is marketed under 


the trade name of 
OX0O-ATE 


(for intravenous and rectal use) 
and Calcium Ortho-Iodoxybenzoate under the name of 


OXO-ATE “B” 


(for Oral Administration) 





SAMPLES AND LITERATURE UPON REQUEST 
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Department M 


SMITH, KLINE & FRENCH COMPANY 
113 N. 5th Street 33 33 PHILADELPHIA, PA, 
Established 1841 





































September, 1928 


any more information than was 
necessary. This attitude has 
created a situation, which has 
resulted in much misunderstand- 
ing and sometimes actual criti- 
cism.. Modern practice is contrib- 
uting more to our health than 
ever before; at the same time it 
is flattening the patient’s pocket- 
book, and when either doctor or 
patient is asked to part with 
money (it does not matter what 
for) they usually like to know 
something about the article pur- 
chased. 

The application of radium is 
an excellent example of a service 
much. misunderstood. Radium 
is quite often handled in such a 
manner as to leave the impres- 
sion with the patient that it is a 
dime store article. Then the pa- 
tient gets a bill! 

For the numerous skin lesions 
of which an epithelioma is com- 
mon and radium often used as 
treatment, the doctor makes a 
hasty examination, hurriedly ap- 
plies a plaque of the radium sub- 
stance, gets the patient out of the 
way into the hands of a nurse or 
trained assistant with instruc- 
tions for the removal of the 
radium after a definite time has 
elapsed. 

n a month or six weeks the 
patient is back and an examina- 
tion reveals to the physician what 
is apparently a cure. The first of 
the following month the patient 
gets a bill in three figures. Not 
a bad deal for the doctor and 
certainly a valuable service has 
been rendered the patient. But 
the. patient on receiving his bill 
is not coly surprised and dis- 
appointed but quite dissatisfied. 

Information received from the 
patient, when the bill is paid, 
has taught the writer to believe 
that the transaction could have 
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been made doubly valuable, if 
more ordinary common sense had 
permeated the transaction, and 
if the attitude of the physician 
had been such as to leave the im- 
pression that a patient was 
treated instead of a wart on a 
green cucumber. 

Some information about ra- 
dium would no doubt be just as 
interesting to the patient as it 
was to the physician when 
radium was first discovered and 
found valuable as a curative 
agent. Explain, for instance, to 
the patient the value of radium 
in these cases, where all other 
measures of relief are of no 
avail; the comparatively small 
amount of discomfort produced 
by treatment; how it takes the 
place of an operation; how its 
curative properties are embodied 
in invisible rays, and all this in 
the language of the patient. Fi- 
nally explain its cost, which will 
always seem reasonable following 
such an interview. 

The patient would then be glad 
te receive a statement of his ac- 
count, being in a receptive mood 
for it, fully appreciative of the 
value of the treatment received, 
and quite willing to pay for it. 
The successful physician has 
found the use of similar psychol- 
ogy equally valuable in his entire 
contact and relationship with the 
patient: 

Often there is faulty judgment 
in the determination of fees. It 
is quite evident that the charge 
made for any given medical 
service has no fixed relation to 
its cost. Neither can a charge be 
true value to the patient in terms 
of money. The problem of supply 
and demand has with certain re- 


strictions not been made a basis 
for any fixed charge to cover any 
definite service. Service is often 
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A Dentifrice That Progresses 
With the Times 


The distinctive claim its makers 
advance for Pepsodent 


N the engineering world each 

year brings new principles 
and new inventions. Consider 
the difference in your motor car 
today and what it was five 
years ago. 

So it is with dental science. 
Each year marks the advance- 
ment of modern theories. What 
was good practice yesterday 
may be in the discard of today. 


That is the reason the makers 
of Pepsodent believe a scientific 
dentifrice can never be a con- 
stant formula. We wish it could. 
Work would be less and profits 
greater. But as long as the study 
of medicine and dentistry pro- 
gresses Pepsodent will go for- 
ward with it. 

Pepsodent is compounded un- 
der high scientific supervision 
primarily to remove mucin 
plaque—the film held chiefly re- 
sponsible for decay and pyorrhea. 


The regular use of Pepsodent 
firms the gums and gives them 
better tonal quality. 


The fact that over 160,000,000 
tubes have been consumed dur- 
ing the last eleven years, and 
that we have received less than 
fifty individual complaints, is 
most eloquent attest that Pep- 
sodent acts in gentle safety to 
the teeth and gums. 


Our aim is to make Pepsodent 
a tooth paste both agreeable in 
taste to the user and so scien- 
tifically correct that dentists 
will urge its use among their 
patients exclusively for gums 
that lack tonal quality and be- 
cause of its unique prophylactic 
properties, 


If you do not know the Pep- 
sodent of today we will gladly 
send you a full-size tube at your 
request. Just mail the coupon. 


HE PEPSODENT CO. 

| 569 Ludington Building, Chicago, Ill. 

Please send me, free of charge, one 

regular 50-cent size tube of Pepsodent, 
with literature and formula. 


Name 





Address 





Enclose card or letterhead 
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worth far more to the patient 
than its actual cost to the physi- 
cian. The patient in extreme pain 
may be relieved by some simple 
remedy, and only at a slight cost 
to the physician. The value of the 
relief may be great, but the cir- 
cumstances do not warrant a 
preportionate fee. 


The young surgeon who asked 
his senior what to charge for a 
certain operation did not re- 
ceive information of much value 
when told, “The value of such 
service ig beyond price, and no 
fee you can get for it is too 
high.” Yet fees founded on this 
line of reasoning would soon be 
disastrous to any physician’s 
practice. 

From the patient’s viewpoint 
the average medical fee is too 
high. And did it ever enter your 
mind that no class of people com- 
plain more about the bill of a 
nurse, dentist and doctor than 
the doctor himself? Medical fees 
are exorbitant when the doctor 
has to pay them, as is sometimes 
the case for a friend or relative. 
It the Golden Rule applies here, 
it might be valuable for the 
physician to give his own atti- 
tude consideration in making his 
fees. 

The determination of fees is 
a matter of no little concern. The 
failure of many in the profession 
can be traced directly to faulty 
judgment and lack of discretion 
on this score. The tendency to 
err is towards excessive fess, in 
the writer’s estimation. There is 
no fixed fee for any medical 
service, nor is there any arbi- 
trary method to follow in deter- 
mining a charge. It should be 
true that whatever the fee, the 
patient must be satisfied, and the 
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doctor adequately reimbursed to 
the extent of a fair profit. 

Careful consideration to the 
following factors has been used 
successfully by the writer for a 
— of years as a basis for 
ees: 

THE FINANCIAL STATUS 
OF THE PATIENT; THE SERI- 
OUSNESS OF THE AILMENT: 
THE CHARACTER AND EX- 
TENT OF THE SERVICE REN- 
DERED; AND THE FINAL 
RESULTS OBTAINED, ARE 
SOUND BASIC FACTORS FOR 
THE DETERMINATION OF 
FEES, FAIR AND JUST TO 
BOTH PHYSICIAN AND PA- 
TIENT. 


Having established a basis for 
fees, it becomes then a matter of 
sound judgment in giving intelli- 
gent and conscientious consider- 
ation to basic factors outlined. 


Unbusiness-like handling of 
accounts receivable is often to 
blame. , 

The foundation of every ac- 
count is based upon correct 
records. The account must show 
the correct date, nature of serv- 
ice rendered, and to whom. In 
other words, the records must be 
a true and accurate history of 
the financial relationship between 
the doctor and the patient. In 
this form, the various items of 
service should be posted to the 
patient’s ledger the following 
day. There are, of course, exccp- 
tions to this, as in the case of 
medical patients at hospitals 
where the ordinary routine scrv- 
ice is charged at time of dismis- 
sal. The aim at all times should 
be to keep all accounts up to 
date and, with exceptions, serv- 
ice posted as renderéd. 

(Turn the Page) 
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An important factor in the 
collection of accounts is prompt- 
ness in rendering statements. 

The desire of the patient to 
pay is more pronounced than at 
any other time. Procrastination 
in sending a bill after service is 
completed and patient is dis- 
missed is simply an invitation to 
the debtor not to pay the bill or 
at least to postpone payment. 
There are exceptions to this gen- 
eral rule, such as cases of pro- 
longed treatment, sometimes 
treatment of fractures, the death 
of the patient, and other condi- 
tions where it would not be good 
diplomacy to send a bill in the 
usual business-like manner. Un- 
der any circumstances, do not 
permit any account to atrophy 
or die on the ledger, for lack of 
business-like attention. 
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There must be a proper sys- 
tem for insuring the systematic 
handling of accounts when they 
become due, and for preventing 
them from being overlooked; 
otherwise it will render collection 
effort haphazard and _ incident- 
ally invite loss. It is important to 
remember that promptness in 
rendering statements, and a per- 
fect follow-up system is un- 
doubtedly one of the secrets of 
successful collections. 

Every physician should bear 
in mind that the practice of med- 
icine consists of two distinct de- 
partments, the professional and 
the financial, distinct, yet insep- 
arable-and helpless one without 
the other. It has been found that 
neglect of one, necessarily means 
unsatisfactory results with the 
other, without exception. 


9 


Wi eet Chance Has the Rural Practitioner? 


Continued from Page 29 


cross-roads supported an M.D. in 
the last century, even though he 
was post master and ran a small 
farm on the side, is no good rea- 
son why such a locality should 
stand up and demand a doctor in 
its midst today! 

Dr. W. A. Pusey in the 
J.A.M.A., as well as the survey 
in 1924 conducted by Mayer and 
Harrison, have shown conclu- 
sively that one of the major rea- 
sons for present conditions is the 
proximity of town to country and 
village. The motor has pretty ef- 
fectually done away with the 
necessity of physicians in these 
sections. And what the motor has 
failed to accomplish the telephone 
has done, 

As to the ailurements of a 


growing practice in the rural dis- 
tricts, forget it. The first year of 
work will be as large, if not 
larger, than the twenty-first. 

If the mar is trained as a Class 
A school and the A.M.A, demand 
he should be trained, where oh 
where in the country is he to find 
all the diagnostic aids such as 
laboratory facilities, X-ray, etc., 
to which he has been accus- 
tomed? True, many men deplore 
the too great dependence that is 
being placed on such methods. 
The over-emphasis, if you please, 
to the exclusion of the inspection, 
palpation, percussion and auscul- 
tation. All right. But it’s another 
thing to make that neurotic pa- 
tient believe it unnecessary, when 
they know that such work is 
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routine 30 or 40 miles away. 
Some one is going to rise to a 
point of order and suggest that 
this patient be referred to the 
hospital for such work. just as 
you would a surgical case. Very 
well, but we must blushingly 
admit that.in some cases it means 
good-bye to the patient! 

And then we have the old, old 
story. Many a rural physician is 
never called by a certain class 
in his community because to use 
their own expression, “he can’t 
be very good, else he wouldn’t 
hang around in this place.” Let 
that man move to a larger center 
and these same people will come 
to him for consultation and ad- 
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vice. If this is true of the old 
man, what would ey ome to an 
intern just out of the hospital? 

I question very strongly the 
statement that rural communities 
lack adequate medical service. If 
they wish to modify their state- 
ment to a lack of customary 
medical attention I may be in- 
clined to agree. But the rank and 
file of rural communities is get- 
ting a far better medical service 
today than it has ever had. No 
matter who is in their community 
these people usually demand the 
best, And they usually have their 
way. And in many a community 
the local man soon becomes an 
also-ran. : 


aN) 
Insurance Policy 


Reported by Lawyer Hayward 


HAT garage I bought 
from Jones that’s in- 
sured in your com- 
pany burned down 
last night,” the doc- 
tor explained. 

“Did you have an 
assignment of the 
policy from Jones?” the insur- 
ance agent demanded. 

“No—never thought about it.” 

“Well, I’m afraid you can’t get 
far, for there was a clause in the 
policy that if a change takes 
place in the title of interest of 
the property, or if the policy’s 
assigned without the written 
consent of the Company, the 
policy’ll be void.” 

“Well, I’m up a tree, then.” 

“T'll tell you what you can 
do,” the agent suggested. “You 
get Jones to assign you the policy 
today,-and I’ll see what I can do 
for you.” 





Can the doctor collect the in- 
surance in a case like this? 

“Viewed from another van- 
tage the propriety of the restrict- 
ed application of the section be- 
comes apparent. It is in the na- 
ture of a limitation. As such, 
it can have no operative force 
unless there exists a policy other- 
wise valid upon which it can 
form no basis for the operation 
of a limitation. As applied to 
this case, it follows that before 
the section can be invoked to 
limit the effect of whatever mis- 
representations may be pleaded 
as a defense to an action on the 
policy, the latter must be con- 
ceded to be otherwise valid. The 
result of this concession leaves 
nothing which can appropriately 
be interposed in invoking the 
law,” says the Missouri Courts 
in ruling against the doctor. 





Wherever modern practice 
indicates oral administration 
of alkalies, 
Alka-Zane proves its worth. 


ALKA+ ZANE 


Test Supply and Literature on Request 


WILLIAM RB. WARNER & CO., Inc, 113 W. 18th St, New York. City 
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For the ‘Nervous Patient Whom 
Tea or Coffee Would Keep Awake 


HERE are many nerv- 
ous patients who feel 


the need of a “pick-up” 
drink before retiring. Tea or 
coffee will keep them awake. 
Drugs are undesirable. 

This is exactly where 
OVALTINE filis a need. This 
new Swiss food drink has 
won a permanent place in the 
esteem of thousands of phy- 
sicians, because it actual 
hits the spot for a “night- 
cap”. 

The flavor is so distinctive, 
so appetizing, that the pa- 
tient will relish a cup of hot 
OVALTINE. It is rich in 
essential food elements, but 
puts no strain on the diges- 
tion. 

Valuable in the reconstruc- 


tion diet, it also fits in very 
well for the neurasthenic pa- 
tient, who needs something to 
help him to sleep. 

Try OVALTINE at home. 
You will like OVALTINE, 
— Your family will 
ike it, and we wish to send 
a can to your home address, 
so that you can try it out. 
Just fill in the coupon below. 


. 
Dept. M.E.9 § 
The Wander Company, 
180 No. Michigan Ave., 
Chicago, IIL 
Please send me, without charge, 
@ regular size can of Ovaltine. 
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Fack-ne 


Colors: Ebony, black, 
chinese red, and imperial 
yellow. Price $2.00, com- 


lete with Oral or Rectal 
hermometer as_ specified. 


... always in good taste 


Ordinarily, efficiency is the principal feature of the 
‘*tools of the trade’’ a doctor uses. Seldom is it possi- 
ble to call them beautiful. 


Among the occasional exceptions is The Fack-ne Single. 
It has been designed with the idea of keeping it in as 
good taste as your watch, or your expensive fountain 
pen. 


Try one from your dealer. You will find it accurate 


.... Slways ready .... never in the way... . and 
the best looking small article you can put in your 
pocket. 


Faichney Instrument Corp. 
Watertown, New York 
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Conservative New England 
Adopts the Credit Bureau 


\Continued from Page 23 


justments made. Of the above 
mentioned amount, $1,846.75 has 
already been received and more 
than double this amount is now 
in the process of liquidation. 

As its merits become known, it 
is expected that the entire mem- 
bership of the association will be 
enrolled in the bureau. We would 
be glad to see such a service put 
into operation in other communi- 
ties, and we will be pleased to 
render any aid in our power in 
the establishment and operation 
of such bureaus. A State Medical 
Credit Bureau, under the direc- 
tion of the New Hampshire Med- 
ical Association, and operating in 
all parts of the State, would be a 
Sey boon to the profession in 

w Hampshire. 


LY 


An Office-Furnishing 
Budget 
 Cottiausd from Page 11 


treatment rooms, first because I 
know very little about such 
equipment, and second because 
_I would like to focus all atten- 
tion on the furnishings, forget- 
ting for once the operating 
tables and instrument cabinets. 
These the physician must have 
anyway. Too often he completely 
ignores the things that go to 





Simplicity 
Accuracy 
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Backed by three 
generations of prac- 
tical experience in 
Artificial Limbs. 
A. A. MARKS, Inc. 
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New York City 
Illustrated Manual, 350 
pp., sent free on request 
to thé Medical and Sur-_ 
gical Professions. 
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anti-rachitic 


milk modifier 


for the bottle-fed baby 


She. bepsoved Nestlé’s Milk Food, 
prepared with equal parts of fresh 
cow’s milk and water, providesan ideal 
balance of protein, fats, mixed carbo- 
hydrate and mineral salts for the nor- 
malinfant. Its special advantage over 
ordinary milk modifiers lies in the su- 
periority of the mixed carbohydrate 
from the standpoint of easy, digestion 
and in its high vitamin con  Neraioe 
ticularly as regards the anti-rachitic 
Vitamin D. 

In special cases where the <r does not 
tolerate fresh cow’s milk wal, he os A of in 


Improved Nestlé’s Milk 
water only, has given highly sati: Figen — 


at ane les of the Improved Nestlé’s Milk 
booklet and Cy nd sa: table cal- 
= mail coupon be! 


Nestié’s Foon Co., Inc; Darts 17-F9 « ; 
2 Lafayette St., New York City 


____ Samples of the Improved Nestlé’s Food .. 
__ ‘Celluloid feeding table calculator 

___ Booklet by H. L. Fales 
Please send supplies checked FREE to: 
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Once In a Dog’s Age 
something is found to surprise by its efficiency 

SPUNOINT is an example of this truism. 

SPUNOINT is peculiarly and superlatively effective by the 
skin or mucous membrane route. 

SPUNOINT is unequalled for BURNS—of any degree or 
causation. 

SPUNOINT is unexcelled as a surgical dressing. 


SPUNOINT is of surprising efficiency in Cuts, Sprains, Bruises, 
Mosquito or other insect bites, Hemorrhoids, 
Chafing, Ulcers, Old sores, Skin eruption or 
irritation. 

SPUNOINT is a colorless, non-irritating, non-toxic substance, 
like an ointment but “spinning” away under 
friction. 


SPUNOINT is penetrating, protective, soothing, stimulating. 


SPUNOINT IS APPRECIABLE AND CONVINCING ONLY 
WHEN MADE THE OBJECT OF A CLIN- 
ICAL TEST. THEN IT DEMONSTRATES. 
Fill out and mail the coupon. 


Send me sample and literature of Spunoint as advertised in 
Medical Economics. 


THE LYNDON CHEMICAL CO. 
Dayton, Ohio 








September, 1928 


build. the character of his office, 
the things that the patient must 
even spend time with be- 
fore’ janto the inner 
‘sanctum, 

We can not change human na- 
ture and people will go on being 
impressed, favorably or unfavor- 
ably, by what greets their eyes 
in the reception room, by the 
kind of a setting the doctor has 
provided in his consultation room, 
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and eventually, of course, by the 
sort of equipment he has in 
treatment room, 

Budget One provides a medium 
priced broadloom Wilton carpet 
(plain) and for ample furniture 
of good quality. All prices. are 
approximate. Walls would be a 
rough plaster. The numbers fol- 


lowing correspond to the number 








on the diagram. 
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Reception 
Room 
























The numbers 
in this 
diagram refer 
to items in 
the budget 


Org 


Consultation 
Room 
Dressing 
Room 








RECEPTION ROOM 





1. A comfortable arm chair covered with mater- 

ial like curtains approx, $1380.00 
2. Sofa—medium grade—simple material 

for covering 295.00 
8. Arm chair—smaller than No. 1 ” 75.00 
4. Arm chair—wooden arms - 95.00 
5. Rather sturdy wooden chair ” 125.00 
6-6. Bookcases—built in - 125.00 
7. Small stand for chair - 40.00 
8. Small stand - 40.00 
9. Small stand = 40.00 
10. Oval gateleg table (old wood) 75.00 
11-12. Table with mirror el 50.00 
Lamps es 135.00 
Rug ” 90.00 
(Turn the Page) $1315.00 





ARTHROIDS | 
Indicated in the treatment of Artis, Gout, Rheumatism, and Neuritis. 


Pee rerecerir lr errrer iy ains 5 
Lithium Bitartrate...........ccccsceees grains a 
Sodium Cacodylate...................+:. 
Parathyroid Gland Desiccated........... prain i430 
In bottles of 100 Capsules only. Net price $4. 00 per 100 


Prepared only by 
THE TILDEN COMPANY 


Pharmaceutical Chemists Since 1848 


New Lebanon, N.Y. _ __ St. Louis, Mo. 
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éé PATIENT'S confidence in his physician is a 
recognized aid in successful treatment. 
Nothing does more to induce confidence than up- 


to-date office equipment.” 


The manufacturers listed below are representative of the finest in 
the country. Become familiar with their names. 


Furniture 


Allison Office Furniture 
W. D. Allison Co., 
Indianapolis, Ind. 


American Metal Furniture 
American Metal Furniture Co., 
Indianapolis, Ind. 


Specialists’ Office Outfits 


Sorensen Diagnostic 
Treatment Cabinets 
C. M. Sorensen Co., 
Long Island City, N.Y. 


X-Ray Equipment 
Engeln 


Engeln Electric Co., 
Cleveland, Ohio 


Victor *» 
Victor X-Ray Corp., 
Chicago, Ill. 


- Wappler 
Wappler Electric Co., 
“Long Island City, N. Y. 


Physiotherapy Equipment 
Engeln 


Engeln Electric Co., 
Cleveland, Ohio 


Hanovia Alpine Sun Lamps 
Hanovia Chemical & Mfg. Co., 
Newark, N. J. 


McIntosh Diathermy 
McIntosh Electrical Corporation, 
Chicago,’ Ill. 


Victor 
Victor X-Ray Corp., Chicago, Ill. 


Wappler 
Wappler Electric Co., 
Long Island City, N. Y. 


Sterilizers 


Castle Sterilizers 
Wilmot Castle Co., Rochester, N. Y. 


Office Scales 


Continental Scales 
Continental Seale Works, Chicago, Ill, 
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CONSULTATION ROOM 
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1. Desk approx. $195.00 
2. Chair for desk ” 75.00 
3-3. Bookcase y 67.50 
4. Wooden arm chair or one like desk chair “ 75.00 
5 Table and Mirror = 100.00 
6. Arm chair oy 85.00 
7. Straight chair Be 50.00 
Rug * 67.50 
$715.00 

1,315.00 

$2030.00 


CURTAINS 
3 windows: material and making; 2 set—glass and 


over-drapery 


approx. $155.00 


ADDITIONAL ITEMS 


Accessories (bowls, trays, etc.) 


Lamp for office 
Pictures 


Budget Two is much less, but 
more temporary. Stick willow, 
wicker or reed, painted pieces of 
wooden furniture and very care- 
ful selection of upholstery mate- 
rials, curtains and rugs would be 
necessary. Wicker is the cheap- 





$2030.00 
$2185.00 
$35.00 
45.00 $330.00 
250.00 
$330.00 $2515.00 


est—and the least attractive and 
durable. I am using it in order 
to indicate what may be done. 
All prices are approximate. The 
plan and arrangement are the 
same as for Budget One, with a 
few exceptions as noted below. 


RECEPTION ROOM 


Table (painted) 


Se FOO 5 


Large wicker arm chair with pad 


Smaller wicker arm chair with pad 
Straight chair (painted wood) 
Arm chair (painted wood) 


(Turn the Page) 





RBSTANNOXYL 


For BOILS, STYES, CARBUNCLES, ACNE 
and all STAPHYLOCOCCUS INFECTIONS 


May we send you a sample? 





1270 BROADWAY 


THE ANGLO-FRENCH DEUG CO. 


NEW YORK CITY 








— 


No Throat Irritation-No Cough. 
© 1928 The American Tobacco Co., Manufacturers - 
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as 


The finest tobacco—long even cut— 
no dust—*It’s Toasted”—all im- 
purities removed— flavor improved. 


“It’s toasted” 
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6. Table (painted) 
7. Small wicker arm chair with pad TB.00 
8. Chair as No. 4 15.00 
9, 10, 11, Lamps 70.00 
Rug - 50:00 
Curtains 50.00 
$323.00 

nage CONSULTATION ROOM 

es 100. 

2. Acm chair (wood), ' 20.00 
3-3. Bookcase 40.00 
4. Arm chair (wood) 20.00 
5. Lamp | 30.00 
6. Large wicker chair 18.00 
Lamp 20.00 
Stand 8.00 
$166.00 
Rug _ 40.00 
Curtains 100.00 
$306.00 
Reception Room 323.00 
Consultation Room 306.00 
Total $629.00 


This could still further be re- 
duced by making of own curtains, 
doing own painting of furniture, 
and eliminating these rugs as 
suggested in text. It could, with 
these changes, be done upon $500 
budget—all of which goes to 


show that some knowledge of 
decoration and appreciation of its 
ge in any office may be used 
y every doctor, small, large, 
young or old. And the patients 
respond to such thoughtfulness, 
as experience has proved. 


& 
‘The Doctor and His Investments 


Continued from Page 21 


Furthermore, the doctor must 
recognize that accident and ill- 
ness may curtail his present in- 
come long before he attains the 
age of retirement. Against this 
hazard he should take out non- 
cancellable health and accident 
insurance, such as is sold by the 
Pacific Mutual Life Insurance 
Company of Los Angeles, Calif., 
and the Massachusetts Accident 
Company of Boston, Mass. In- 
asmuch as he has a backlog of 
savings, he does not need income 
to defray expenses for ordinary 
short term disabilities. He can 
carry that risk himself. 

Accordingly, he should buy at 





a cheaper rate. health and _acci- 
dent insurance, with the three 


—— aie 

















Lave 
bred —< 


v, (pore, 
oie ey 
ey 


<a 


Secure All Forms From Your 
Regular Supply House. 


The Cilkloid Co., Marshaltown, Ia. 
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Occult Constipation 


HE menace of occult constipation lies in the fact that the patient 

may have regular daily evacuations, and is therefore unaware of 

the constant retention of fecal matter, which may ultimately 
form a hard and deep coating on the intestinal wall, leaving but a 
small passage through which painful and partial evacuation takes 
place. 
When headaches, lassitude, and the. conditions usually associated 
with the development of intestinal toxemia lead to the suspicion of 
hidden constipation, the reliance of many physicians is on AGAROL, 
the original mineral oil and agar-agar emulsion. Combining lubri- 
caticn with softening of the fecal mass and gentle peristaltic stimu- 
lation, AGAROL is particularly indicated in cases of occult consti- 
pation—becuuse of its positive, yet gentle action, without habit form- 


. AGAROL 


A generous trial supply sent on request. 


WILLIAM R. WARNER & CO., Inc. 


Manufacturing Pharmaceutists since 1856 


113-123 West 18th St., New York 


AGAROL is the original Mineral 
Oil—Agar-Agar Emulsion and 
has these special advancuges: 

Perfectly homogenized and 
stable; pleasant taste without 
artificial favoring; freedom from 
sugar, alkalies and alcohol; no 
contraindications; no oil leak- 
age; no griping or pain; no 
nausea or gastric disturbances; 
not handit forming. 























inex for sss 


HAY FEVER 


PRESCRIPTION 


Hay Fever blazes like fury 
in September when sufferers 













look for relief. Rinex Prescrip- 
tion—Platt was originated by a 
Physician. It is non-narcotic, 
non-toxic and leaves no bad 
after effects om in idiosyn- 
eracy to Acetylsalisylic Acid or 
Quinine. The therapeutic ac- 
tion of Rinex is that of an 
astringent tonic to the mucous 
membranes, relaxant, calmative, 
and sedative and anti-spasmodic. 


In bett than 90% of all 
cases, teeediin from symptoms 





of Hay Fever is accomplished 
by continuing the treatment, 
three doses a day through the 
season of attack. The effect in 
Asthma is very prompt. 

Dispensed in convenient, anti- 
septic packages, regular size 30 
capsules of 5 grains each. Hos- 
pital size for dis os ipo 
cians, 180 capsules. Tice on 
request. 


The Clinical Laboratories Co. 
8 West 40th St., New York City 





Seat eeeeene 


sere erees 


Gentlemen: Please send me instructions and a pro- 
fessional sample of Rinex gratis. 


ee 


see eenee 


eeeee 
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months elimination clause, That 
means that he will collect no in- 
surance, unless disabled for more 
than three months. He will then 
receive an income for life. He can 
buy this insurance at a higher 
rate with two weeks, one month, 
and two month elimination 
clauses. An income of $300 a 
month, with the three month 
elimination clause, can be ob- 
tained for annual premium pay- 
ments of $103.50. is protection 
expires at the age of 60. 
Another — of saving for the 
future—slightly more speculative 
—would be through the B Fund 
of the Investment Managers 
Company, New York, which de- 
signedly pays no current return. 
It is set up for the: young per- 
son who is interested in building 
an estate for the future. The ad- 
vantage of this arrangement is 
that it takes from the doctor the 
responsibility of selecting secur- 
ities, and puts the task in the 
hands of specialists. Furthermore, 
the plan entails the automatic 
reinvestment of income, and gives 
the subscriber the benefits of the 
magic of compound interest. This 
fund consists largely of common 
stocks, but the managers retain 
the discretion of keeping the 


Name of Borrower 


General Electric Co. 3%s 1942... 
"Pacific Gas & Co. Ist 6s 1941.... 


Economy Light & Power 5s 1956 


Brooklyn City RR 5s 1941....... 
New York Chicago =e ae Louis 5%s 1942...... 


Japanese Govt 6%s 1 


Kingdom of Belgium ie 1966 paced 
Guaranteed First Mortgages..... 
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fund in cash and short term se- 
curities' when market conditions 
seem adverse, The doctor should 
— putting $5000 in this 


‘und, 

That will leave $14,000 for in- 
vestment, unless the doctor de- 
cides on a lump sum defe 
annuity, which would be suitable 
for requirements. Of this, 
$6,000 should be invested in se- 
curities of well managed discre- 
tionary investment trusts. For 
conservatism, the doctor should 
divide this fund equally among 
the securities of the American 
Founders Trust, the International 
Securities Corporation, the Sec- 
ond International Securities Cor- 
poration, Sterling Securities 
a the Mutual Investment 

Trust, The Investment Co. of 
America, and trusts of that char- 
acter. 

The doctor will still have 
$8,000 for investment. This sum 
should be regarded as a second- 
ary reserve, which can be tapped 
in case the funds in the banks 
are inadequate to meet emer- 
gencies. 

The physician should put half 
of this remaining fund—$4,000— 
in good bonds, chiefly long term 
issues, such as the following: 


Price Approx. Yield 
i te Se ah te 96 3.87 
iia ew be ote 105 5.14 
bGellielisd lene Soebgih 105 4.68 
AT ON ee ee 83 5.60 
107% 5.09 
PES wy pe ee oe 01% 6.40 
SRR a hey fee 105% 6.60 
Sik Giathe Seabees 100 5.00 





tonic agent, and because of its 


dealing with many fundamental 


Trial Bottles for a particular case 
free to physicians. 





EMINENT AUTHORITY ) 


has confirmed the fact that the calcium salts come second in importance of 
all salts entering into the tissues of the body. In 


2 ANGIER'S EMULSION 


with its calcium content, the medical profession will find a 
pecan f as an eliminant, it constitutes a prescription of dual potency in 
disorders. 


useful nerve 
solvent, Zensuieedh - influence 3 


Angier—Boston 34, Mass. 
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Comp. | 


Glycerine Tonic 


FORMULA DR. JOHN P. GRAY. 











CONSTITUENTS | Desage—Adults: Two to INDICATIONS 

four teaspoonfuls in | Auto-Intoxication 

Glycerine : a little water before Atonic Indigestion 

Sherry Wine meals three or four Anemia 

Gentian tenes Gail Catarrhal ee 

Taraxacum y: Conditions 

Phosphoric Acid | Children — One-half to | Malnutrition 

Carminatives one teaspoonful in | Nervous Ailments 
water before meals. General Debility 






























“A TONIC OF KNOWN DEPENDABILITY 
THAT CAN BE PRESCRIBED 
AT ANY SEASON OF THE YEAR” 


The Purdue Frederick Co., 135 Christopher St., New York | 








Wherever Vaginal Antisepsis 
is Indicated, preserife— 
New$ 


KD KONES 










-D KONE is a vaginal sup- 

pository containing sodium 
hypochlorite in a non-greasy, 
neutral soap-like stabilizing 
base. Immediately upon intro- 
duction into the vagina, free 
chlorine is liberated, thereby 
efficiently , the vaginal 
tract aseptic. K-D Kones do 
not irritate or produce soreness 
or desensitization of the vaginal 
mucosa. They allay irritation 
and are without toxic action. 





K-D Kones are being ethically 
introduced to the medical pro- 
fession for strictly prescription 
purposes, as you will note by 
the package. 

For more complete information. 
including the booklet ‘‘Practical 
Vaginal Antisepsis’’ and a 
package of K-D Kones for clin- 
ical trial, send this handy 
coupon. 

The Clinical Laboratories, Inc. 
8 West 40th St., New York C-ty 





Address 


Gentlemen: You may send me your booklet ‘‘Practical 


Vaginal Antisepsis, and professional sample, gratis. 
Bc bee veh ocdsewbe 


Coe ew ereeereeseee eer eeeereeeee 


eee eee eee eee eee eee eee eee ee) 
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With $4,000 still to invest, the 
physician should divide the re- 
mainder of the fund equally be- 


tween common and preferred 

Company ¥ 
United States Steel............. 
National Biscuit Co.............. 
Endicott Johnson Corp... .......-- 


General Motors Corporation..... 
WOR SOMES 6.a6a5.8s cao Oe ek ie 
Missouri Kansas Texas Lines.... 
New York, Chicago & St. Louis.. 
IRB a 


Florida Power & 


That will leave $2,000 for com- 
mon stocks, four of which may 


Company 


Southern Railway..............- 
Atchison Topeka & Santa Fe Riwy 


Pennsylvania Railroad 
Chesapeake Corporation 
American Teleph 

New England 


American & Forei 
American Gas & 


*Plus 4% in stock. 


In the foregoing list, I have 
purposely suggested more issues 
than our correspondent will need 
to invest his present funds. The 
additional securities will be suit- 
able outlets for current income, 
which will soon be available for 
investment. 

The doctor should divide his 


one & Telegraps. 
“Te aan 
Du Pont de Nemours & Co...... 
Sears, Roebuck & Company...... 
Electric Bond & Share Co........ 

OWE. << 
BOREEIC. «oe b.0p: 
North American Co............. 
American Tobacco Co. B........ 
Minn., St. Paul & S.S. Marie L.L.. 


..»Payable in stock. 
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stocks. 

Selections from the following 
ett preferred stocks may be 
made: 


Rate ofDividend 
in Dollars Price Current Return 
7 140 5.00 
7 143 4.90 
7 123% 5.80 
- 124% 5.75 
4 84 4.80 
7 103% 6.08 
6 105% 5.07 
Z 107 6.54 


ne selected from the subjoined 
ist: 


Rate of Dividend 


in Dollars Price Current Return 
0 


5.33 

10 190 5.20 
3.50 64 5.50 
65% 4.66 

9 175 5.14 
8 142 6.36 
13% 372 8.63 
2%* 130 6.00 
x 100 1.00 
—s 84 — 
ts 168% 4.00 
10.. 72 10.00 
8 160 5.00 
4 68 6.25 


new funds available for invest- 
ment in the same proportions in- 
dicated until his total fun 

reaches $50,000. By that time, he 
can begin increasing the propor- 
tion available for common stocks. 
After the $50,000 mark has been 
reached, the physician might well 
invest half of his new funds in 








practical physician, 


“ye SS Ay 
circulation, 


is palatable, 


Bedford Springs 








ENDORSED AND PRESCRIBED 


by many generations of physicians, since its introduction, years ago, by @ 


HAYDEN’S VIBURNUM COMPOUND 


in an efficient antispasmodic and sedative for use, not only in general 
medicine, but also in obstetrical and gynecological conditions. 

does not disturb digestion nor depress the 
Sample and literature on request 


THE NEW YORK PHARMACEUTICAL CO. 
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They relieve the symptoms 
of hemorrhoids promptly 


The physician appreciates the value 
of Unguentine Cones as soon as he 
reads the formula on the box. 

In the local treatment of both 
external and internal hemorrhoids 
physicians have found that Norwich 
Unguentine Cones can clear up the 
most annoying symptoms. Relief 
from itching, smarting and burning 
comes almost at once. Even 
in those very severe cases 
requiring internal treatment 
and operation, clinical ex- 
perience has found Unguen- 
tine Cones indispensable in 
reducing venous engorge- 


A trusted name 


ment and bleeding. 


Unguentine Cones have the four 
essential properties for the success- 
ful treatment of rectal inflammation. 
They are antiphlogistic, mildly as- 
tringent, antiseptic, and non-irritat- 
ing. 


We believe you would find Unguen- 
tine Cones of greatest effi- 
cacy. Packaged in boxes of 
12. We should be glad to 
send ‘you a trial box with- 
out cost. Address Medical 
Department, Norwich Phar- 
macal Company,Norwich,N.Y. 


Unguentine Cones 


Post-Maternity Cases 


Pregnancy and parturition entail a serious drain, 
upon the human organism, especially upon the 
nervous system. In post-maternity cases 


ESKAYS 
NEURO PHOSPHATES 


is of particular value, because it 
furnishes calcium and phosphorus 
in the closest possible form to that 
in which they exist in the nervous 
system. 

It supplies these needed basic 
elements, tones the nervous system 
and acts as a true nerve-cell re- 
constructive. 


Eight and Sixteen ounce bottles 


a vameunr oo co. 
105-115 No. 5th Sst. 
Philadelphia, Pa. 
Established 1841 
Manufacturers of 
Eskay’s Food 

Eskay’s Suxiphen 
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the highest grade of common 
stock, which will give him a stake 
in the growing prosperity of the 
country. However, as his fund 
enlarges he should diversify his 
common stock investments, ulti- 
mately owning about a score. He 
should select only seasoned is- 
sues, which have been recom- 
mended by a competent expert. 

Common stocks are of course 
inherently somewhat speculative. 
He should seek to minimize risks 
over a period of years by diversi- 
fying as to types of industries 
selected and as to stages of the 
business. and speculative cycles 
at which commitments are made. 
A single man of thirty-five 
should place emphasis on possi- 
bilities of future guowth and ac- 
cordingly should seek companies 
directed by superior management, 
which are awake to the oppor- 
tunities for industrial research 
and progress, After building up 
his estate with a backlog of.sound 
securities, he might consider put- 
ting a small fraction of his funds 
in securities of new industries, 
such as airplanes, radio, and in- 
dustrial chemistry. 

For investment of current in- 
comes, it is best to accumulate 
funds in the savings bank until 
round amounts are available. The 
actual purchase of the securities 
may be made through the doctor’s 
local bank. The country physi- 
cian.should not risk dealing with 
an out of town broker, unless he 
has assured himself of his integ- 
rity, and has checked it throug 
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reliable independent sources. 
Membership in an exchange, 
though not final proof of hig 

standing, is a presumption in 
favor of a broker. 

If the physician needs artificial 
stimulus to prod him to save, he 
can contract in advance to buy 
bonds or other securities. At least 
one reputable bond house will sell 
its own underwritings on the par- 
tial payment plan. Another con- 
cern, identified with a huge hold- 
ing company in the public utility 
and oil fields, will sell its own 
common stock, preferred stocks 
and bonds on the instalment plan. 
Moreover, the Bell Telephone Se- 
curities Company will buy Amer- 
ican Telephone & Telegraph 
stock in the open market, and 
permit investors to pay for it at 
the rate of $10 a share a month. 

Another excellent medium for 
making thrift automatic is the 
well managed building and loan 
association, Those operating un- 
der the laws of the states of 
New York and New Jersey are 
age sound, but many in 
other states are also good. The 
investor should meet the man- 
agers and size them up, and then 
check up on them through a local 
bank. The return varies, but in 
most states is at least 6 per cent. 
The payment of $1 a month will 
yield at least $200 in twelve 

ears. The aye bem should keep 
is present building and loan 
shares, and raise his current de- 
posits to $100 a month. He 
should, however, reassure himself 








and salol, 


THE ANGLO-FRENCH DRUG CO. 








Improved Balsamic Therapy For Gonorrhea 


Effective balsamic therapy—without the vomiting or local irritation sa 
common after ordinary balsams—may be obtained by prescribing 


UROCEDROL 


Essential oil of Cedrus Atlantica combined with Urotropin camphorate 


In acute gonorrhea 10 capsules a day, 5 before lunch and 5 after dinner; 
in chronic gonorrhea, 6 capsules daily before meals. 
gluten-coated; therefore, they are not digested until they reach the intestine. 


Samples and literature on request 


Urocedrol capsules are 


1270 Broadway, New York City 




















ae 
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For 33 years—the 
Standard Effervescent Saline 


A y-s0 1895 doctors have used, prescribed and recommended Sal 
Hepatica. It is the approved laxative and cathartic for flushing 
the intestinal tract and for promoting internal purification. 

Sal Hepatica is an effervescent saline combination similar to the 
natural “Bitter Waters” of certain medicinal springs here and abroad, 
and is fortified by the addition of sodium phosphate. 

Sal Hepatica is an ideal preparation for the practitioner to recom- 
mend—it is efficient, palatable and reliable, and 
does not create a condition of tolerance. 


Samples for clinical purposes 
BRISTOL-MYERS CO., 75 M West St., N.Y.C 


Sal Hepatica 

















The success of Creosote in the treatment of 


TUBERCULOSIS 


depends largely upon the use of an absolutely reliable 
quality of the best wood creosote. 


Mistura Creosote Comp. 


(KILLGORE’S) 


will meet the above requirements. It is a palatable prep- 
aration that also acts as a tonie and aids digestion and 
assimilation. Weight is increased and cough diminished. 


Dose: One or two teaspoonfuls in milk or water. 


Sample and Literature on request 


CHARLES KILLGORE 


Est. 1874 
New York 





55 West Third Street 
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as to the honesty and capacity 
of the managers of his associa- 
tions, and for safety may divide 
his deposits between two or more 
associations, 

© 


ps and Downs 


-a monthly review by the 
financial editor 


The banking authorities, 
through allowing factors making 
for tight money to take their 
course, have made speculation 
expensive. The carrying cost of 
marginal accounts is at present 
at least twice the return on the 
average securities held. In the 
face of that discouragement, it 
takes considerable optimism to be 
hopeful of profits through short 
term speculation in common 
stock, 

* x * 

In spite of the dampening ef- 
fect of high interest rates on 
speculation, the prospects for 
business for the remainder of the 
year seem better than for the 
corresponding period of 1927. Of 
course, during the 1927-28 bull 
movement, which was chiefly in 
response to easy rang there 
was a divorce between business 
and speculation. Some stock 
prices advanced while the cor- 
porations actually showed a de- 
crease in earnings. 

As for the business outlook, 
Colonel Leonard P. Ayres, sooth- 
sayer of the Cleveland Trust 














Try 
CYSTITABS 
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Company, says: “Business durin 

the remaining months of 192 

will .probably be better than it 
was during the corresponding 
periods. of 1927. So far this year 
the key industries iron and steel, 
building construction, and auto- 
mobile production, have made an 


_impressively good showing, and 


there seems to be good prospect 
that they will do well during the 
remaining months. Car loadings 
on the railroads, and coal pro- 
duction are now beginning weck 
by week to produce records that 
are a little better than those of 
the corresponding weeks a year 
ago. 

“The agricultural outlook is 
good, with weather conditions 
promising large harvests, and 
with farm prices at higher levels 
than last year. The increased 
sales of the mail-order houses 
and the farm-implement manu- 
facturers are reflecting the im- 
provement in the purchasing 
power of the agricultural sec- 
tions.” 

en Se 


The decline in investment se- 
curities gives the physician with 
funds to invest a better oppor- 
tunity to buy income than he has 
had for many months. Short term 
fluctuations in interest rates, 
which account for the depression 
of bond prices, }ave in no wa 
impaired the soundness of hig 
grade issues. Recent develop- 
ments have increased the earn- 
ing power of capital invested 
under existing conditions. 





on your next Chronic Cystitis patient. They yield remarkable results 
in either acid or alkaline cases and the relief is RAPID—only 30 


minutes! 


FPormula:—Hydrangea, Uva Ursi, Triticin, 
Atropine and Buchu Compound. 


Prescribe through your druggist or send for complimentary bottle. 


WALKER, CORP @ CO., Inc. 





Auburn, New York 








Correct Sterilization: A large 
and authoritative publication cov- 
ering all aspects of sterilization, 
with definite standards of tech- 
nique, and including a catalog of 
equipment. Copies may be ob- 
tained from Wilmot Castle Co., 
Dept. M: E, University Avenue, 
Rochester, N. Y. 

Cae 


Samples of Spunoint: Physi- 
cians are offered clinical samples 
of this ointment, by the Lyndon 
Chemical Co., Dayton, Ohio. 


* * 


Applying Colloid Chemistry to 
Medicine: A booklet containing 
a number of important facts, pre- 
pared by the medical staff of The 
Anglo-French Drug Co., 1270 
Broadway, New York. 

“pe Saat 


Report of Investigation: A 
typewritten report, with graphs, 
has been prepared on an investi- 
gation into the Vitamin A Pot- 
ency of Maltine with Cod-Liver 
Oil. Copies will be sent gratis to 
pee he The Maltine Co., 


rooklyn, N 
¥ * * 


Burns and their Treatment with 
Normal Horse Serum: A small, 


Snot folder now being dis- 
tributed by the Lederle Antitoxin 


+ ei, iy 511 Fifth Avenue, 
New York. 





A department whose purpose is to help physicians 
keep in touch with current literature and samples 
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Symposium of the Intravenous 
Administration of Dextrose: This 
has been prepared in the form 
of a booklet, and is offered to 
piysicians by the Loeser Labor- 
atories, 22 West 26th Street, New 
York. 

* & & 

Ephedrine Inhalant: Samples 
and literature on this product are 
offered by the Swan-Myers Com- 
pany, Indianapolis, Ind. 

* * & 


Special Recipes: A special diet 
salad dressing, made of mineral 
oil and guaranteed to be non- 
fattening, has been worked out 
by the makers of Nujol. Re- 
cipes will be sent to physicians 


by Stanco Incorporated, 
Broadway, owt York. 
* * 


Junket in ee with sam- 
ples: A booklet for the physician 
or dietitian, with charts, tables, 
and suggested diets. Samples of 
Junket are also offered ye 
cians. Write The Junket 
Little Falls, Leow York. 


® 


Oxygen fais Apparatus: 
All the details on the Roth-Barach 
a} paratus for oxygen therapy, in 

t we consider an ideal method 
of presentation. The address is 
Warren E. Collins, 555 Hunting- 
ton Ave., Boston, Mass. 




















Eleven Coastwise Services: 
Various sea trips up and down 
the Atlantic coast, by means of 
Eastern Steamship boats. The 
folder is large and elaborate. It 
comes from the Eastern Steam- 
ship Lines, Pier 18, North River, 
New York. - 


Map of the Railway: A folder 
issued by the London, Midland 
and Scottish Railway to show 
their lines and connections. Their 
American address is 200 Fifth 
Avenue, New York. 

* * * 

First Air Cruise in History: 
The better part of Europe seen 
from the air. A folder telling 
about it comes from the North 
German Lloyd, 32 Broadway, 
New York. 

* * + 

Apache Trail: This, and a 
number of other beautiful fold- 
ers on scenery in the Southwest 
have been received from the 
Southern Pacific Lines, 33 West 
Jackson Blvd., Chicago, Il. 

* * & 


Three Towns: A booklet em- 
phasizing the contention that “all 
Norwegian railways are scenic 
railways.” Received from Nor- 
wegian Government Railways 
Travel Bureau, 842 Madison 
Avenue, New York. 

* * * 


White Sulphur Springs: A 


booklet illustrating this West Vir- 
ginia resort has been received 
from The Greenbrier, White Sul- 
phur Springs, West Virginia. 
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ps department in which to find ideas 
on where to go and how to get there 


West Indies: Eleven-cay all- 
expense cruises to the Carribean, 
described in a folder issued b 
the Porto Rico Line, 25 Bro 
way, New York. ee 


To Europe, via one class 
steamers: An illustrated folder 
giving current information about 
tourist third cabin. Write the 
International Mercantile Marine 
Co., One Broadway, New York. 


1928 Cruise ts the Meditter- 
anean: One of the most beautiful 
cruise bool-3 ever ublished, 
worth sending for if only for the 
pictures. Write Thos. Cook and 


Son, 585 Fifth Avenue, New 
York. 
: * & z . 
Hawaii: 23. different cruises, 


most of them starting from 
Francisco, are told about in a 
good-sized folder received from 
the Matson Line, 215 Market 
Street, San Francisco. 


Land of the Sky: This is about 
the most beautiful thing in travel 
literature received this season. It 
deals with the Southern Appa- 
lachians and may be obtained 
from W. H. Tayloe, Southern 
— System, Washington, D. 


> 8 *# 


Travelogue of the Hudson 
River: What you see going or 
coming on one of the “Day Line” 
boats, told about in_a folder 
issued by the Hudson River Day 
Line, 165 Broadway, New York. 

(Turn the Page) 
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~ ERGOAPIOL (smrrw. 


A singuarly potent uterd-ovarian anodyne, sedative and tonic. 

Exerts a direct influence on the generative system and proves unus- 
ually efficacious in the various anomalies of menstruation arising from 
constitutional disturbances, atonicity of the reproductive organs, 
inflammatory conditions of the uterus or its appendages, mental 
emotions or exposure to inclement weather. 


It is a uterine and ovarian sedative of unsurpassed value, and is 
especially serviceable in the treatment of congestive and inflammatory 
conditions of these organs. 


The anodyne action of the. preparation on the reproductive 
organs is evidenced by the promptness with. which it relieves pain 
attending the catamenial flow, and its. antispasmodic influence is 
manifested by the uniformity with which it allays nervous excitement 
due to ovarian irritability or other local cause. 


ERGOAPIOL (SMITH) is supplied only in packages containing 
twenty capsules. 


DOSE: One to-twe capsules three or four times a day. 
SAMPLES AND° LITERATURE SENT ON REQUEST. 


MARTIN H. SMITH COMPANY 


New York, N. Y., U. S. A. 


DEPENDABLE 
Sas | SNPREORTERTC EE enuom Due pane 


Drugs «:- Chemicals 
Pharmaceuticals 


B* applying rigid tests in our analytical 
laboratories, we select the best from 
the world’s offerings to maintain the most 
dependable stock of drugs and chemicals 
in America. And, our own line of phar- 
maceuticals is backed by a 77 year old 
reputation for dependability. 

Exacting physicians have, for over 
three-quarters of a century, specified ‘‘E 
& A’’ Tested Purity Chemicals and Drugs, 
and ‘‘E & A’’ Pharmaceuticals for use 
in their prescriptions. They know that this 
assures quality, purity and dependability. 


IMER & AMEND 


Est. 1851 205 3rd Ave. New York 



























| Inc. 1897 
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Winter on the French Riviera: 
A poetically written booklet, one 
of a number issued by Agences 
Generales de Voyages, 701 Fifth 
Avenue, New York . 

* - * 


Historic Harper’s Ferry: A 
circular descriptive of a crucial 
spot in the Civil War, which is 
now a favorite spot for tourists. 
Received from the Baltimore and 
Ohio, Baltimore, Md. 


* * * 


Delaware Water Gap: A thirty- 

six page folder giving the com- 

plete story about “Pennsylvania’s 

Picturesque Playground.” Re- 

ceived from The Monroe County 

— Bureau, Stroudsburg, 
a. 


* ® * 


To Havana and Panama: Two 
separate tours, covered in a little 
folder received from the Pacific 
Steam Navigation Co., 26 Broad- 
way, New York. 

* ¢ 8 


Tours to the West Coast: How 
you can travel in comfort to the 
Land of the Incas, and other parts 
of South America, described in 
a folder received from the Grace 
Line, 10 Hanover Square, New 
York. 

; * * *& 

Cruises to Mexico City: 25- 
day trips, including stops at Pro- 
gveso and Havana, described in a 
little folder received from the 
Ward Line, foot of Wall Street, 
New York. 


MEDICAL ECONOMICS 59 


Fall and Winter at Virginia 
Beach: A pleasant spot on the 
Atlantic Coast, told about in a 
circular received from the Nor- 
folk and Washington Steamboat 
Co., 7th Street Wharf, Washing- 
ton, D. C. 

= 2 * 


Cruise Through Historic Waters: 

The Potomac River Line tells 

about its excursion in a folder 

received from the Pennsylvania 

Railroad, Traffic Department, 

Philadelphia, Pa. 
* * * 

Spain: Pertinent facts briefly 
sketched, and beautifully pic- 
tured, in a booklet received from 
the Bureau Pro-Espana, 41 Broad 
Street, New York. 

* * ® 

Four Luxury Cruises: 1929 
West Indies tours aboard the Vo- 
lendam or Veendam, told about 
in a folder received from the Hol- 
land-America Line, 21 State 
Street, New York. 

x a . 


South America: A new folder 


telling about the service between 
New York, Brazil and the Argen- 
tine. Received from the Munson 


Steamship Lines, 67 Wall Street, 
New York. 


Taxi by Air: A Hartley Street 
specialist recently hopped from 
London to his patient’s yacht in 
Deauville by means of this serv- 
ice. The folder is issued by the 
Imperial Airways, Limited, 8 
Madison Avenue, New York. 











NEO-REARGON 


is a powerful and deeply penetrating 
GONOCIDE 


which produces quick and effective results. 
Injections are painless and non-irritating. 
Get acquainted—Write for literature. 


AKATOS, INC. 
114-118 Liberty St. ° . 








< N lew Yesk_|} 
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When faulty metabolism is indicated 


etic 


you should try 


cotmwEics 





Alcohol and Protein Free 
This stable and palatable solution has 
frequently given gratifying results where 
other forms of endocrines have failed. 


Literature and samples free-on request 


CThe Colwell Pharmacal Corporation 
25 Church Street, New York 


Manufacturers of Stable Liquid-Endocrines. 

















No Absorption—No Constitutional Effect.... 


Not only is Feen-a-mint, the 
chewing laxative, a mild and 
pleasant eliminant, but it-suc- 
cessfully answers the other de- 
mands of physicians as to the 
laxative they choose. 

Some of its outstanding char- 
acteristics are: 


1. An efficient specific for 
constipation and related con- 
ditions. Easily administered. 

2. Stimulates the secretions of 
the intestinal walls, inhibiting 


cinal agent, which is elimi- 
nated with the feces with- 


out undergoing chemical 
change. P 
4. No constitutional effect 


such as on the circulatory sys- 
tem or kidneys. 

5. Not habit forming. 

6. Continuous administration 


' over prolonged period does not 


require increased dosage. 
A request on professional sta- 
tionery will bring a trial sup- 


antiperistalsis, and promotes ply of Feen-a-mint to any 
the defecation physician — 
reflex. with no im- 


8. Essentially 
no absorption 
of the medi- 


HEALTH PRODUCTS CORPORATION 





Feen‘a‘mint 
‘The Chewing LAXATIVE 


plied obliga- 
tion whatso- 
ever. 


113 N. 13th 8T.. NEWARK, N. J. 
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A Manufacturer Advertises 
to Send Patients to 
Doctors 


Continued from Page 9 


be of some help in preventin 4 
rickets, in improving the healt. 
of indoor workers and in numer- 
ous other ways. 

That was the unselfish motive. 
Such far-sightedness deserves 
commendation. 

The campaign began in Febru- 
ary, 1928. Advertisements have 
been carried, at regular intervals, 
in such publications as: Hygeia, 
Litera: Digest, Nations Busi- 
ness, Children, Atlantic Monthly, 

All of the advertisements were 
thoroughly attractive and read- 
able. One of them, headed “An 
urgent New Medical Warning to 
Parents,” said in part: 

‘*‘What Ultra- hy Rays Are and 

What They Do 

When sunlight is refracted through 
a prism it is broken up into seven 
colors, as in a rainbow—red, orange, 
yellow, green, blue, indigo and 
violet. These colors are caused by 
light rays of various lengths, The 
longest rays show red, the shortest 
violet. 

But beyond the long red rays are 
still longer oncs, called infra-red 
rays, which are too long to make 
an impression on the eye. And 
beyond the short violet rays are 
certain still shorter rays, which are 
too short to make an impression on 
the eye. These are the invisible 
ultra-violet rays. 

The sole function of the infra- 
red rays is to furnish radiant heat. 
And the light rays, of course, 
simply enable us to see. That is 
their chief known function. But 
the ultra-violet rays have been dis- 
covered to be of tremendous im- 
portance to health. 

The Health Rays 

These rays, physicians have, 

proven: 

1. Increase resistance to disease. 

2. Prevent or cure rickets in chil- 

dren. 

3. Increase the capacity of the 

body to absorb the bone-building 

elements from foods. 

4. Promote growth. 

5. Impart a smooth, healthy tan 

to the skin. 

6. Supply the essential vitamine D. 

Warning: Not everything which 

pratense to supply ultra-violet light 

actually does so, Never buy any 
ultra-violet lamp except with the 
advice of your physician.’’ 


(Turn the Page) 
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Mame § T () R M ‘nan 
Binder and 
Abdominal Supporter 





Lifts onl Holds 


Bical ee ear eae: 








Senie ons, Ba suanes, 
and 


any yee "calling for 
inal support. 


Every Storm Supporter is 
made to order, a doctor’s 
work for doctors. 


Supporter is made and 
mailed within 24 hours 
after order is received in 
this office. 


We will gladly send descrip- 
tive literature and samples 
of materials with full in- 
formation as to results at- 
tainable, with order blanks 
explaining measurements. 


Katherine L. Storm, M.D. 
Originator, Owner. and 
Maker 

















1701 Diamond St., Philadelphia | 
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TRYHEPTIN PHYTOROIDES 


LOOK TO THE LIVER 


in cases of “indigestion” gastro-intestinal fermentation, “bilious- 
ness, autotoxemia, constipation and prescribe 


AUTONE 


an activator of nepatic function and gall bladder activity. An 
association of mild yet active cholagogues and eliminants. In 
five grain, sugar coated tablets. 

To counteract nervous exhaustion, physical depression and men- 
tal fatigue induced or aggravated by hot weather conditions, 
use PHOSPHO-ALBUMEN, In the form of SYRUP or 
TABLET. 


You are welcome to literature of all our products. 


THE KELLS COMPANY 
NEWBURGH, - . . NEW YORK 


























“The Saturated Saline Laxative” 
A NEW SALINE 


Has entered the realm of eliminative therapy 
and a pleasant reception was accorded it by the 
medical profession. The ‘‘old fashioned’’ ‘‘dose of 
salts’’ has played a useful role but time and experi- 
ence have now produced the ‘‘super’’ saline. 
Occy-CRYSTINE is a hypertonic solution of the 
neutral sulphates of potassium, sodium and magne- 
sium, properly proportioned for therapeutic efficiency. 


Liberal clinical trial supply on request 


OCCY-CRYSTINE CORPORATION 
P.O. Box 118, Grand Central Station 
New York, N. Y. 


Cut here and mail to above address. 
SSSSSSSSSSSSSSESSESSSSSSSESSSEESSESESESESSESSeeeeeeee 


=s Samples, please??? 








Your Name ..cccccccccccccceccccccccce 


Laboratory, Your Address .cccccccvcccccccccccccces 


Salisbury, Conn. 
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The booklet which the -com- 
pany sends out in response to in- 
quiries brought in by the adver- 
tisements, is called “Ultra-Violet 
for Health,” and goes into some 
detail regarding the claims of 
various types of lamp. Incident- 
ally, the apparatus manufactured 

y the Hanovia company is ob- 
tainable only on a physician’s 
prescription. 

Of its activities, the company 
makes this statement: 

“As pioneers in the field, and 
makers of the standard ultra- 
violet apparatus for physicians’ 
use—the ALPINE BUN, the 
LUXOR and the KROMAYER 
Quartz Lamps, the Hanovia Com- 
pany has a direct interest in 
safeguarding the beneficent 
ultra-violet rays from incorrect 
usage and from abuse through 
self-diagnosis. 

“At the same time the use of 
ultra-violet light is of great and 

owing importance as a prophy- 
actic agent as well as in specific 
diseases, Its use at home is cer- 
tain to become more and more 
widespread. 

“It is the duty of all who have 
the public interest at heart to 
make every attempt, not timor- 
ously to deprive the public of the 
benefits of ultra-violet light, 
but to see that it is used with 
understanding.” 


The real moral which this ad- 
vertising bears for the medical 
profession, is that physicians 
could be educating the public in 
the same way, and even more 
effectively on account of the vast 
resources that would become 
available in a nation-wide cam- 
paign for the prevention of dis- 
ease. 

Organized medicine owes it to 
the public to broadcast this life- 
saving information on a national 
seale; nothing holds it back but 
inertia. Examples like the Han- 
ovia advertising must certainly 
help to overcome this inertia. It 
is not a question of: will it be 
done? It is a question of: how 
soon? 
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This Needle Does Not 
Have to be Wired 


HERE is a new hypodermic 

needle. It is made of genu- 

ine Firth Stainless Steel. It 
frees you from the annoyance of 
rust and corrosion. It does not 
have to be wired or even dried 
after cleansing. It is always 
sharp. If you would like to test 
it we will send you a genuine 
VIM Stainless Steel needle free 
of charge. 


Then you can use it in your 
own practice. In intravenous, in- * 
tra-muscular and hypodermic 
work. It is impervious to most 
acids and reagents, also saline 
solutions, and serums. It does not 
clog or corrode. Thus it insures 
you against breakage. It has the 
cutting qualities of high carbon 
steel, with all the advantages of 
genuine Stainless Steel in addi- 
tion. (Have you read the mono- 
graph, ‘‘New Advances in Tech- 
nique’’ ?) 


Tear off this ad and send it 
with your professional card or 
letterhead. e will send you a 
genuine VIM Stainless teel 
needle with a copy of this mono- 
graph. Both are free and post- 
paid. Write. 


MacGregor Instrument Co. 
P. O. Box 106 


Needham, - - Mass. 


VIM. 


at surgical instrument dealers 
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PRESCRIBE 
MICAJAH’S MEDICATED WAFERS 


in LEUCORRHOEA, HYPERSEORETION, 
RELAXATION, ULCERATION 
Astringent Decongestive Sedative 


More convenient to use than fountain syringe 
or vaginal douche 


MICAJAH’S SUPPOSITORIES 
Shrink tissue Stop bleeding Soothe pain 


Old and tested, these two products have been given 
professional endorsement 


Samples and literature on request. 


MICAJAH AND COMPANY 
186 Conewango Ave. Warren, Penna. 


Clinical results have proven the power of ECHITONE to 

cannons many conditions caused by a Blood Dyscrasia, 

pat gp og Eruptions, Scrofula, Chronic Eczema, Furuncu- 
etc 


ed eit aa (es 
se A Ik i tt Dis 


is recommended in the treatment of almost every form of 
Cystitis and Prostatitis, especially old, chronic cases with 
= uent urination. Excellent results have been obtained 
—— of the Vesicle Neck, Pyelitis and chronic Poster- 
is rethritis. 
Complete formula, literature and samples 
to physicians only. 


STRONG, COBB & COMPANY, Cleveland, Ohio 
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Everybody's Nas 
$ rom 
Business _Page 13) 


as an ocean liner floats on the 
water. It is free of noise and 
any motion that would bring: sea- 
sickness. The demands of war 
caused us to give practically all 
of our attention and spend most 
of our money in the development 
of the airplane. 

The new airships that will be 
in service within a year will be 
five or ten times as strong as 
the unfortunate Shenandoah and 
other similar vessels, most of 
which met disaster. They will 
have cruising speeds of 90 or 
more: miles an hour, and an en- 
durance range of 6,000 miles. 
These huge ships of the air will 
be able to weather abnormal 
storms and carry 150 passengers 
across the Atlantic for $300 or 
less per person. The trip will 
take no more than 48 hours, 
which means that the American 
who has a fortnight’s holiday can 
spend 10 days of his time in 
Europe. . 

We get a lot of ideas about 
the future that will not work out 
according to schedule. Hundreds 
of dreams will be shorn of every 
semblance of practicability as the 
years unfold. We make a mis- 
take by trying to fool ourselves 
into believing that we are a su- 
perior race. If it were not fora 
small group of pioneers in sci- 
ence who succeeded in disclosing 
vital knowledge that made possi- 
ble recent remarkable achieve- 
ments, we would still be living 
the life of 1850. That is why 
attention is being called to the 
danger of giving all thought to 
our machines, at the same time 
ignoring the human side of the 
equation. 

Surely our biological future is 
a problem no less important than 
that which concerns the utiliza- 
tion of more and more mechan- 
ical devices. What are we doing 
to add inches to one stature; to 
reduce feebleness of body and 
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Dependable 
Corrective 
Diet Materials 


Specify 








CELL] Products 








Fruits 
(Canned without sugar) 
Vegetables 
(Canned without salt) 
Sugar Free Desserts 
Salad Dressings 
Cellu Bran Waters 
Breakfast Foods 
Carbonated Beverages 


Complete information con- 
cerning these and other 
products are listed in our 
catalogue. 


Send for your copy 
Pin to your letterhead and mail 





Send me ... copies of your 
catalogue 


Pewee er eeeeseeseeeeeeeee 

















CHICAGO DIETETIC 
SUPPLY HOUSE 


1750 W. VAN BUREN ST. 
CHICAGO, ILL. 
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of Magnesia. 
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Food Intoxications 


HE investigations of Howland and Marriott 

show that the therapy of acidosis resulting from 

food intoxications agrees closely with the gen- 
eral effects of the treatment of acidosis in nephritis 
and in diabetes. 
While the matter of diet regulation is of paramount 
importance, alkaline therapy provides a helpful ad- 
junct. 
“The Dispensatory of the U. S.” states that “in cases 
of gastric hyperacidity, whether due to overacidity 
of the stomach or to fermentative changes in the 
foodstuff, it (Magnesia) is one of the best correc- 
tives that we have.” 
Phillips Milk of Magnesia, presenting magnesium 
oxide in a true colloidal suspension, is much prefer- 
able to powdered magnesia for this purpose. 
Physicians can prescribe Phillips Milk of Magnesia 
with confidence, because their patients, whether chil- 
dren or adults, find it palatable, easy to take, and 
free from distension or gastric irritation. 


PHILLIPS Milk 


of Magnesia 





CAUTION. The physician is advised to beware of imitations of Phillips Milk 
Kindly prescribe in original 4-ounce and 12-ounce bottles, obtain- 


able from druggists everywhere. 


“Milk of Magnesia” has been the U. S. Registered Trade Mark 
of The Charles H. Phillips Chemical Co. and its predecessor 


Charles H. Phillips since 1875. 


Prepared only by 


The Charles H. Phillips Cheriical Co.. New York and Londoz 
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mind; and to decrease insanity, 
poverty, lawlessness and crime? 
Utter ruin would overtake the 
stock breeder who paid as little 
attention to the composition of 
his herd as we pay to the com- 
position of our population. 

It is alarming to face the con- 
clusion that although we are 
spending more money in the 
United States for education than 
any other country, the average 
intelligence of our citizenship is 
declining. 

Ours represents the only 
species of life we know of that is 
offered an opportunity to play 
a part in its own evolution. But 
instead of making the most of 
our chance to better the race, we 
now have a plan of birth control 
for the fit and unlimited pro- 
creation for the unfit. We have 
gone in for numbers at a sacri- 
fice of quality and type. We 
practically ignore inheritance 
factors and place all our trust in 
environment, — to recognize 
that heredity provides the organ- 
‘ism, whereas environment is only 
the stimulus that sets it in action. 

The thing we call “acquired 
character” is well worthy of at- 
tention, but we must not overlook 
the truth that the capacity for 
learning is determined + the in- 
herited constitution. 

The future of the United 
States will be determined largely 
by the character of the type of 
human that comes out of our 
“melting pot.’”’ If we are content 
to witness a breeding of our race 
from the lower levels rather than 
from the top, and are willing to 
close our eyes to the necessity of 
applying to our human stock the 
fundamental principles of good 
animal breeding, then we must 
face the certainty of extinction 
of the most gifted lines by the 
dry-rot luxury and indifference. 

It is time to inquire if we are 
not already on the way to join 
the ghostly procesion of so- 


called superior civilizations that 

ey aanene, Oe on, set 

up in Egypt, India, China, Persia, 
reece and Rome : 
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(CH2)6Ng 
A safe genito-urinary 
antiseptic and uric 
acid solvent 


Cystogen is a medical deriv- 
ative of formaldehyde, eligi- 
ble for internal medication; 
a hexamethylene product un- 
usually free from irritating 
properties. 


A history chart for re- 
cording complete blad- 
der and kidney findings 
will be sent free on re- 


quest. 


CYSTOGEN CHEMICAL CO. 
220 Thirty-sixth Street 


Brooklyn, N. Y. 


Does Underwear 
Influence Health? 


Possibly no one health influence 
deserves more consideration and 
receives less than underwear. 
Have you considered how impor- 
tant it is for underwear to pro- 
tect—without interfering with the 
normal functions of the skin? 


WALLACES.Ginen 
Mesh Underwear 


permits the necessary radiation 
and absorption of Bodily exhala- 
tions. Let us tell you more about 


it. The Linen 
Greenwich, N. Y. 


nderwear Co., 


Gentlemen: Please send me data, 
and a sample of the material 
used in Wallace’s Linen Mesh 
Underwear. 











Wwe hepatic se- 
cretion is sup- 
pressed, in whole or in 
part, the process of 
digestion ceases to 
work smoothly and 
after a time the suf- 
ferer seeks professional 
advice. 


Among the several 
agents recommended 


CHIONIA 


A Preparation of 
Chionanthus 
Virginica 
has won a position of 
prominence. It has been 
in use for so many 
years that practically 
the entire profession is 
acquainted with its 
value as an hepatic 
stimulant. Prepared ex- 
clusively for Physicians’ 

Prescriptions. 


Gentlemen: 


Please send me a 
professional sample of 
CHIONIA. 


Peacock Chemical Co. 
St. Louis, Mo. 
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Suppressing 
Intestinal 
Putrefaction 


UTREFACTION in the 

intestine is an unnatural 
and highly injurious condi- 
tion. The products of putre- 
faction, when absorbed, im- 
pose a heavy burden upon 
the liver; kidneys and other 


_ poison-eliminating organs. 


Scientific research has 
placed in our hands effi- 
cient methods for changing 
the intestinal flora so as 
to suppress putrefactive 
changes and keep them sup- 
pressed. 


Pathogenic germs cannot 
grow in an acid medium. 


Lacto-Dextrin is a spe- 
cial carbohydrate colon 
food which promotes the 
growth of the benign acid- 
forming organisms, notably 
B. acidophilus. 


The rationale of Lacto- 
Dextrin, is fully described 
in the scientific presenta- 
tion on the intestinal flora. 
Copy mailed free to every 
physician. Write for it 
today. 


The Battle Creek 
Food Company 


Battle Creek Mich. 
Dept. M. E. 9 
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New Shapes 
in the Sky 


HHE usual article in the 
series “New Shapes in the 
Sky” has been omitted from 
this issue. So much interest has 
been shown in these stories of 
professional buildings that the 
entire set (August, 1925, to the 
present) has been published in 
the form of reprints, and is now 
available for distribution. 

The articles describe medical 
building activities ranging in size 
from the eleven-member cooper- 
ative building in Hempstead, 
Long Island, to the giant sky- 
scrapers of Chicago and San 
Antonio, Texas. Photographs are 
reproduced in most cases, and ‘in 
some, floor plans. 

In. collecting this materiad, 
MEDICAL ECONOMICS has tried to 
learn how each building origi- 
nated, how the machinery was 
evolved for financing it, what 
men were responsible, what the 
various stages of development 
were, and something of the archi- 
tecture and interior. decoration. 

These details are important to 
communities who. feel the urge 
to have a medical building. They 
answer troublesome questions. 
They furnish new ideas. 

Such problems as whether a 
downtown location, with parking 
garage, is better than a location 
on the outskirts, where parking is 
unlimited, are answered by study- 
ing examples. How the individual 
space requirements of tenants are 
met, still keeping down the cost 
of wiring and plumbing, is de- 
scribed architects who have 
solved this question. The set is 
literally a symposium of medical- 
building construction in the 
United States. 

There are eleven reprints in the 
set, covering eighteen projects. A 
nominal charge of ten cents for 
each reprint, is made. 

Requests for reprints will be 
met promptly so long as there 
are any sets remaining. 
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Duo-Septubes 
for 
Vaginal Antisepsis 
in jelly form. 


Tube and rubber nozzle 
for individual treatment. 
A highly antiseptic, non- 
irritating, non-poisonous 
therapeutic formula for 
vaginal treatment. 

Order thru drug jobber 
or physicians supply 
house.- Specify if neces- 
sary, the physicians pack- 
age with B label. 


GRAPE CAPSULE Co., 


Laboratory, Allentown, Pa. 
N. Y. Office—93 Nassau Street 














Dont Rub! 


UST apply BETUL-OL to 

the painful area. It pene- 
trates without need of rub- 
bing and quickly RELIEVES 
CONGESTION in Rheu- 
matism, Neuritis, Sprains, 
Muscular Stiffness, and 
whenever a good analgesic 
is indicated. 


The HUXLEY [ABORATORIES, In 


(SUCCESSORS FO ANGLO-AMERIAN PHARMACEUTICAL CORP) 
175 VARICK ST. NEW YORK 
7 


,BETUL-OL| 


“dena Analgesic} 
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Summer Heat | 


with 


After Nerve Strain | 


and 
Irritability 


Will help to maintain the 
nutritional balance 


Suggested in the treatment of 
Neurasthenia 
Nervous Debility 
Impotence 
Sample on Request 


& AMEND 


inl 18th Street, New Yort 











3 Reasons Why the 


antilever 
Shoe 


Corrects Foot Trouble 


R 


1 Flexible arch 


2 Natural 
* permits exercise 


¢ shape 


3 *Heel, which is 

¥%” higher on 
inner side, in- 
duces correct foot 
position. 


Made by Cantilever Corp. 
410 Willoughby Ave., Bkiyn, N. Y. 

















HEN the heart 
has been weak- 
ened from prolonged 
overwork and strain, 


CACTINA 
PILLETS 


A Preparation of the Mexican 
Night Blooming Cereus 


may be safely and ef- 
fectively prescribed. 


Thus employed, Cactina 
gradually improves the 
nutrition and tone of 
the heart muscle, re- 
stores the cardiac 
rhythm and renders the 
heart more resistant 
to irritating influences. 
Cactina is a _ true 
cardiac tonic without 
cumulative effect. 


Samples to Physicians 
Only 


Gentlemen: 

Please send me a 
professional sample of 
CACTINA PILLETS. 
WS ESTERS Severe 
Address ........ eeoees 


Sultan Drug Company 
St. Louis, Missouri 


September, 1928 
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Ou Clinic—and How It Operates 


MEDICAL ECONOMICS 


Continued from Page 17 


and no part can rightly be con- 
sidered in a detached way. 

It was with these ideas in mind 
that we determined to build our 
clinic. We also believe that a 
case can be examined and treated 
with greater success and for less 
money by a group of physicians 
working in harmony. 

We are well satisfied with the 
success we have had. We are at 
present remodeling and equip- 
ping a room for major surgery. 
If our practice continues to in- 
crease as it has during the past 
two years we shall soon be forced 
to enlarge our building. 

When we do we shall probably 
continue to use the same general 
floor arrangements as we have 
now. In our present plan, the pa- 


IN ~~ IN CORYZA, LA LARYNGITIS, | 


tient enters up a short stairway 
onto the first floor, where he is 
eeted by a receptionist in the 
usiness office. At his right is a 
ame reception room, well lighted 
containing comfortable fur- 
niture. There are two consulta- 
tion rooms on the first floor, each 
of which can be entered by two 
doorways. There is another wait- 
ing room on the second floor for 
the special departments. Dia- 
grams elsewhere in this article 
indicate how we have disposed of 
these departments. 

We have not encountered any 
serious errors. Our personnel is 
happy, and our organization func- 
tions smoothly and efficiently. 
None of us feels like forsaking 
medicine for any other line of 
endeavor. 


LA GRIPPE, INFLUENZA 


PINEOLEUM 


Free on request: 1% doz. new Pi Bae 
The Pineoleum “Company, Dept. ME. 


Oil Nebulizer 


packages or $1 Improved 
New York City 


52 West 15th St., 
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Contributory Negligence 


Reported by Lawyer Hayward 


OU ran into my car 
with your truck this 
morning, and damaged 
it to the extent of 
$300,’’ the doctor 
3 averred. 

“Who was at the 
wheel of your car?” Y 





demanded. 
“Z was running it—I left it to 


him to go to the station,” the- 


doctor explained. 


“T admit I was careless,” Y 
conceded, “but Z was careless 
too, and if it hadn’t been for his 
carelessness the accident wouldn’t 
have occurred, notwithstanding 
mine. I had a talk with my 
lawyer after the collision and he 
said there was ‘contributory neg- 
ligence’ on Z’s part which would 
prevent him from collecting dam- 
ages from me.” 


“That may be true, as far as 
you and Z are concerned, but I’m 
claiming damages from you, and 
I’m under no responsibility for 
Z’s negligence.” 


“Why not? Z was running the 


car, with your consent. The acci- 
dent wouldn’t have occurred if 
you hadn’t lent it to him, and 
you’re bound by his negligence,” 
was Y’s final word. 

The doctor sued Y for dam- 
ages, however, and the Washing- 
ton Supreme Court in a case re- 
ported in 181 Pacific Reporter 27, 
decided in his favor. 

“A plaintiff cannot recover 
damages for an injury to which 
he has directly contributed by 
his own negligence. If the plain- 
tiff’s own fault, whether of com- 
mission or omission, has mate- 
rially contributed to the injury, 
the plaintiff is without remedy 
against one also in the wrong. 
The converse of this doctrine 
ought to follow as a necessary 
corollary—that when he has been 
injured by the wrongful act of 
another to which he has in no 
way contributed he should be en- 
titled to compensation from the 
wrongdoer, unless the negligence 
of someone towards whom he 
stands in the relation of principal 
or master has materially con- 
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TOROS 
—+— 


A generous sam- 
ple for clinical 
trial will be sent 
upon receipt of 
your request. 











Taurocol Tablets are prepared 
in two forms, both of which 


contain only the purified portion 
of the natural bile of the bovis 
family, and its two active salts, 
the Taurocolate and Glycocho- 
late of soda. 


Taurocol Compound Tablets 
with Digestive Ferments and 


tributed to the injury.” 


Nux Vomica 








THE PAUL PLESSNER CO. 
: Detroit Michigan 




















National Medicinal Products 


AMPYDIN 


(Amidopyrine-National) 


ApyDIN meets the need for a depend- 
able non-narcotic analgesic and antipyretic 
which is effective, yet relatively free from 
undesirable by-effects. 


Supplied for convenient dispensing in crys- 
tals, tablets and capsules. 


Trial sample and literature on request. 


Pharmaceutical Laboratories 


National Aniline ©& Chemical Co., Inc. 
40 Rector Street, New York, N. Y. 




















To Relieve a Functional Trouble 


Common Among Women 


T is well recognized that 

many women, even those 
who normally have good 
elimination, ate subject to con- 
stipation in connection with 
menstruation—especially 
during the week preceding the 
flow: 


This may be aggravated by. 
—(1) a congestion of the pelvic 
organs, and (2) a diminution 
of water in the feces. At such 
times there is a decrease of 
moisture in the whole system, 
due to the increased output of 


urine and greater perspiration 
just before menstruation. 


To relieve this form of con- 
stipation, Nujol is needed, 
rather than laxatives and 
cathartics which tend to draw 
water from thesystem orate too 
drastic.in their action. Doctors 
have found that if women take 
Nujol for the week preceding 
menstruation, they not only 
avoid constipation, but are 
less apt to suffer pain and dis- 
comfort during the menstrual 
period. 


Nujol 


REO.vU.S. 


PAT. OFF. 























